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CLASSIFICATION 
IDEA ENDORSED 


State Officials Approve Plan of Under- 
writers for Grouping Busi- 
ness 


RECOMMEND EARLY ADOPTION 


Uniformity in the Preparation of Loss 
Reporting Also 
Favored 


Complete endorsement was given by 
the National Insurance Commissioners 
Convention, at its recently held annual 
gathering, to the idea offered by a 
special committee of the National Board 
of Fire Underwriters, for a standard 
classification of fire risks throughout 
the country, and for general uniformity 
in the presentation of loss reports. 

So favorably were the State officials 
impressed with the plan submitted by 
the fire underwriters that they urged 
the early completion of such details as 
were yet required, and its adoption by 
the various commonwealths. 

The classification idea as now de- 
veloped was conceived by E. G. Rich- 
ards, United States manager of the 
North British and Mercantile Insurance 
Company, justly regarded as one of the 
foremost fire underwriters in this coun- 
try. Mr. Richards submitted his plan in 
broad outline to his associate mem- 
bers of the National Board of Fire Un- 
derwriters, who at once endorsed it. 
The organization named a special com- 
mittee, with Mr. Richards as chairman, 
and Messrs. Babb, Stoddard, Coffin and 
Smith as associates, to complete the 
idea, with a view to its general adop- 
tion by the authorities of the different 
States. This has been done, save in 
minor detail, and meets the unqualified 
approval of the insurance commission- 
ers. 
The operation of the risk classifica- 
tion and uniform loss reporting plan 
would prove of the highest value to 
underwriting interests, and would also 
OY distinct service to insurers as 
well. 
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case of conflagrations. 


tion reserve, $1,800,000). 





THE HOME 


NEW YORK 


ELBRIDGE G. SNOW, President 


What is FIRE INSURANCE from the Property Owner's 
Standpoint? 


COMPANY 


Ample CASH CAPITAL ($6,000,000). 
SURPLUS as regards Policy-holders ($17,873,019), large in proportion 


ASSETS ($33,139,915) of the highest grade, so invested as to be uniform- 
ly secure throughout the country and immediately available in 


LIABILITY in large cities conservatively distributed and well within 
(not beyond) the resources of the Company. (Special conflagra- 


A REPUTATION, the steady growth of 60 years of consistent fair 
dealing with large and small insurers alike. 























A branch of industry that is suffer- | 
ing severely because of the European | 
War is the lumber business of Florida | 


' and Mississippi. 


tamed is for export trade, the supply 
sent North being negligible. With the 
demand shut off, the mills have all 
been closed, their opening being de- 
Pendent absolutely upon the cessation 


of hostilities abroad, and the return of | 


the warriors to peaceful pursuits. 
While the saw-mills of Florida are 

largely owned by corporations, those in 

Mississippi belong to individuals. 


VIRECTURY OF DEPARTMENTS 


Practically all of the | 
pine and cedar timber cut in the States 


North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 





Since 1860, when the North British & Mercantile entered the United | 


| paid 


States, 1,833 Fire Insurance Companies have failed or retired 











Liability 
Fidelity and 


Surety Bonds 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of Amerira 


Home Office: 133 WILLIAM STREET, NEW YORK 


Accident 
Disability 
Plate Glass 





$3.00 a Year; 15c. per Copy 


EIGHT CENT TAX ON 
NEW LIFE POLICIES 


Assured in This Country Will Thus Help 
to Make Up Revenue Deficit Due 
to European War. 


SAME AS THE SPANISH WAR TAX. 
Industrial Policies Taxed 40 Per Cent. 
on First Week’s Premium—Busi- 
ness in Force Not Hit. 


The proposed “war” tax of eight cents 
per hundred life insurance 
policies written, is bringing home to the 
rolicyholders what the companies have 
Leen trying all along to convince them 


of—tl 


on new 


ie burden on each policyholder of 
the present system of State taxation 
of life insurance. 
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uld 
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It is very unfortunate for tl 
of companies, however, that 
this kind should be imposed 
time when new business 

Industrial Business Hu 





that the tax is so heavy, 
| average industrial policyholder 
to feel that he had rather put off the 
day of increasing his policy 

The tax as now proposed is similar 
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| phone tolls and telegrams 








It is likely to interfere 
with the industrial 
the charge is 40 per cent. of 
week’s premium, which 
by the policyholder. It is not 
but 


new busir 


sum 


that the 


is bound 


to the Spanish War tax on life insur- 
ance, and as such is the case, it is not 
believed likely that the companies will 
try to have it changed. The tax is only 
a temporary one at all events and so 
cannot continue very well to be a hard 
ship to the insurance indefi- 
nitely. Fortunately, it does not affect 
business already in force as was first 
hinted in some early reports 

The tax applying to fire, marine, cas- 
ualty and fidelity and surety 
is one half cent on each dollar of busi- 
transacted which is a considerable 
the aggregate. It will affect 
business of life insurance compa- 
indirectly as will the tax on 


interests 


business, 
ness 


the 


tele- 


EQUITABLE OLD POLICYHOLDERS 
A policy in the Equitable Life must 
encourage long life, for the society 
now has 39 policyholders over 90 years 
old. Worry is put to flight and long 
life encouraged by a life insurance 
policy in any reliable company. 
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PAPER AT CHARITIES CONFERENCE 





T. B. Graham of Metropolitan Tells of 
Welfare Work of Life Companies, 
also Conservation Movement 





Under the title, “Life Insurance and 
Social Service,” T. Bertrand Graham 
of the Metropolitan Life gave an in- 
structive address Monday evening be- 
fore the National Conference of Catho- 
lic Charities in Washington, D. C. 

Mr. Graham is a brother of William 
J. Graham, superintendent of the group 
insurance department of the Equitable. 

The speaker showed the analogy ex- 
isting between life insurance and or- 
ganized charity .viz., the distribution 
of the burdens of the few among the 
many. He said in; part: 

Roughly analyzed, the necessity for 
charity organizations is caused chiefly 
by the loss of earning powers from 
causes which may'be listed as follows: 
Death, old age, invalidity, unemploy- 
ment. 

Insurance points the way for the al- 
leviation of distress from the first three 
causes. Unemployment is a problem 
that is so greatly affected by human 
nature and trade conditions’that no 
practicable insurance against unem- 
ployment has yet been devised. The 
problem of unemployment must for the 
present, at least, remain a community 
problem. Life insurance, however, is 
able -to contribute that ounce of preven- 





i to the first three causes listed that 

is worth a pound of charity cure. 
Allied to the functions of relieving 

listress at the fountain sources by the 





surance is doing heroic service in al- 
ed fields by conserving the health and 
ippiness of the individual poticyhold- 
From a material standpoint, a life 
irance company is an organization 


s deeply interested in the health 

t j ers. Every 
fully con- 
ity reduces the 
policyholders. 







f insurance to its 
Conse 





rvation Movement 
Prob: bly the greatest conservation 
I n tl last few years has 
been the conservation of health move- 
by life insurar companies. 


; have now well orga- 
n departments issuing 


*tures and otherwise 





yve the public health 
particular health of their pol- 
it The chief feature in this 





medical examina- 
of policyholders periodically to 
t ase in its incip- 
t can be easily 
ed. Several life insurance com- 
today offering free medical 
nation to their policyholders. 
insurance company in 
in addition to participat 





yanies are 


The largest 
his country, 


ing in the movements described, has 
introduced two distinct advances, pe- 
culiar to itself, in establishing a Tuber- 
culosig Sanatorium and a visiting 
nurse system. 


Nurses Visit Millions 

Last year over a million visits were 
made to families in their homes by its 
visiting nurses throughout the entire 
country. This does not mean that 
these visits are solely confined to pro- 
fessional duties. These nurses are ad- 
visers in the home; they suggest home 
remedies where that is sufficient and 
advise when necessary for the family 
physician to be called; they teach clean- 
liness in the home; point out the need 
of ventilation; make helpful sugges- 
tions as to the danger of over-crowded 
sleeping quarters and in their kindly 
way show how conditions in the house- 
hold may be improved. 

The force of example is_ strong. 
What the life insurance companies to- 
day are doing for the care of their em- 
ployees and to improve relationship be- 
tween the employer and employee but 
points the way to a conservation move- 
ment that will mean a better industrial 
relationship if generally adopted by 
employers. 

Group Insurance Plans 

And here may be mentioned another 
recent endeavor of life insurance to 
broaden its field. I refer to Group In- 
surance. Under this plan employers 
are encouraged to insure their employ- 
es usually in the amount of one year’s 
wage. The employer says to the em- 
ployee, “I will pay you as fair a wage 
as I can while you are in my service, 
but death may cut off your ability to 
earn this wage. Here is a little insur- 
ance certificate that will, in such event, 
continue the payments to your family 
for one year during which time they 
can adjust their affairs. This is not in 
ubstitution to any insurance which 
you may carry but is an additional pro- 
tection which the company desires to 
extend to you and your family. We 
want to make sure that the family of 
no worker in this establishment will 
be plunged into immediate financial dis- 
tress upon loss of the pay envelope.” 
Similarly, the employer may also pro- 
vide health insurance in which event 


he adds to his statement the fact that 
if the employee becomes ill or other- 
wise disabled in the employ, he or she 


will be provided for during the period 
stipulated in the policy. 
A Recent Evolution 

Workmen’s compensation laws have 
come to pass as local measures within 
the several States by which the em- 
ployers have learned to view as a trade 
cost the wear and tear and breakdown 
of the human machines engaged in in- 
dustry. The indemnity provided for 
workmen injured and killed in hazard- 
ous occupations is now recognized as 
fitting and proper, yet it must be re- 
membered that this is an evolution 
brought about only during the last few 


(Continued on page 6.) 








Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. ELLIS, President 











Total Insurance in force December 31st, 1913............ - $13,280,105 
December 31st, 1913............. 


Total Resources 


2,230,532 





We have a few attractive openings for the right men, offering opportunity 
for the development of lucrative agencies and future advancement with 
our Company. For full particulars, Address: 


E. G. SIMMONS, Vice-President and Agency Manager 


Whitney Central Building 


New Orleans, Louisiana 
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The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TWELVE MILLION DOLLARS 


Deposited With The State of indiana Fer The Sole Protection of 
Polieyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ’”’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 
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INSURANCE 


GREAT SOUTHERN 
Life Insurance Company 


J. 5. RICE, President 


ma OUR RECORD 


HOUSTON, TEXAS 
J. T. SCOTT, Treasurer 





PT ARTHURs 
SAN APTONID. ° 
*DELRIC tea S 





Dec. 31, 1909 

Dec. 31, 1910 1,057. 016-02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


Dec. 31, 1913 
June 30, 1914 


O. S. CARLTON, Vice-President 


COMMENCED BUSINESS NOVEMBER 1, 1909 


GROSS ASSETS 


1,500,835.10 
1,71 9,263.23 ‘'28,321,038.00 


FOR AGENCY CONTRACTS ADDRESS 


INSURANCE IN FORCE 


(paid-for basis) 


23,650,512.00 


- + HOUSTON, TEXAS 











ASSETS, JANUARY 1, 1914 
LIABILITIES 


The Germania Life Insurance Company 


OF NEW YORK 


ESTABLISHED 1860 


Germania policies are plain business-like contracts framed to suit the needs and circumstances of the people and contain the most up-to-date features 
The age, experience, strength and liberality of the Germania Life make it the Ideal Company for the capable agent. 


For Direct Agency Contracts in desirable territory 


Address Home Office, 50 UNION SQUARE, NEW YORK CITY 


$49,748,862 
43,230,677 


$ 6,518,185 


$20,289,565 
146,537,632 
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LIFE CONVENTION AFTERMATH * 


MOVED 





SESSIONS SMOOTHLY 





Life Underwriters Realize Power in 
Great Offensive Campaign for 


Good Practices 





The Cincinnati Convention of the 
National Association of Life Under- 
writers was notable for many things, 
among others, the smoothness with 
which the various sessions moved 
along. There seemingly was a deep 
realization on the part of the delegates 
of the many important questions to be 
discussed, and there was a hearty co- 
operation on all sides to secure the 
pest results from the deliberations. 

There was present a decided feeling 
indicating that the agents knew just 
where they were going, and that they 
were on the way. The topics selected 
al’ pointed to a new field of usefulness 
for the association. 

The officers, in the past year, have 
successfully guided the association 
movement, from a defensive position 
to an active offensive campaign, and 
the members of the association left 
Cincinnati with a full realization of the 
importance of the agents in the fram- 
ing of new measures, and the proper 
enforcement of those statutes devised 
for the best interests of the life in- 
surance business. 

Two New Associations 

Orville Thorp and Maurice Stearns, 
the former from Texas, the latter from 
Rhode Island—the big and little States 
of the Union—were in the limelight 
at the Cincinnati meeting. Thorp was 
telling Stearns how the Texas Asso- 
ciation of Life Underwriters had grown 
to nearly three hundred members 
since its organization a little over a 
year ago. Stearns advised Thorp 
that the “Lone Star State” had noth- 
ing on “Little Rhodey,” as the Rhode 
Island Association had a membership 
of over one hundred, secured in about 
the same length of time. 

Stearns on a Pullman 

Maurice Stearns of Providence 
spent his first night in a Pullman 
sleeper going to the Convention, and 
as he relates his experience, it was 
anything but pleasant. He said that 
ali the locomotives traveling over the 
lines on which the road runs, were 
fired up to their capacities and with a 
full head of steam were run alongside 
the sleeper in which he was located, 
to blow off. He saw every station and 
telegraph pole along the line. Outside 
of these minor interruptions he passed 
a peaceful night. 





DORMER JOINS GLOBE INDEMNITY 

William Dormer, formerly connected 
for nearly fifteen years with the Amer- 
ican Surety, has joined the Globe In- 
demnity’s home office staff in the bond 
department. 


RICHARDS QUITS UNION MUTUAL 





’ President of Portland Company Retires 
After 21 Years’ Service Because 
of Poor Health 





After a service of nearly 21 years 
as president of the Union Mutual Life 
of Portland, Me., Fred E. Richards has 
resigned. The resignation was pre 
sented at a meeting of the board of 
directors held Wednesday afternoon 
September 16. Mr. Richards said: 

“Nearly two years ago my health 
became impaired and since that time 
I have continued in the discharge of 
my official duties as president of the 
Union Mutual Life Insurance Co., hop- 
ing from day to day that improvement 
in my physical health would result in 
the restoration of my normal strength. 
In this I have been disappointed and 
am now thoroughly discouraged. I am 
seventy-three years old and feel that 
it is a duty I owe our Company and 
myself that I shall be relieved of the 
responsibility of the executive office, 
and I hereby resign the position of 
president of the Union Mutual Life In- 
surance Co. 

“I wish to extend my thanks to the 
several members of the board for their 
uniform courtesy and kindness to me. 
I realize that every member has been 
my true friend and I trust will remain 
so the few weeks or months, at the 
most, that I shall continne to live in 
this world.” 

The committee of directors to whom 
the matter was referred went on record 
in appreciation of Mr. Richards’ ser- 
vices, 





MUTUAL BENEFIT CONVENTION 





Agents Gather at Atlantic City for Three 
Days’ Meeting—Discussions of 
Timely Topics 





A convention of Mutual Benefit Life 
agents began at Atlantic City on Tues- 
day and will wind up to-day (Thurs- 
day). Headquarters ‘were at the Marl- 
borough-Blenheim. 

Louis A. Cerf, general agent from 
New York, spoke on the topic “How to 
Secure Agents.” Vice-President Rnodes, 
Actuary Papps and _ Superintendent 
Drew are down for speeches and Presi- 
dent Frelinghuysen is expected to talk 
at the banquet to be held this evening. 

Charles T. Hawes, of Bangor, Me., 
is to be toastmaster. The subjects 
scheduled for discussion were import- 
ant matters dealing with every day 
phases of the business. 





AETNA LIFE CLUB ELECTION 


A. H. Cook was elected president of 
the Aetna Life Club, the home office 
organization, at the annual meeting in 
Hartford on September 13. The club 
was organized in 1905, and now has 
over 600 members. It maintains 
athletic teams in the Insurance League 
at Hartford and also has_ social 
sessions. 


ENTER ACTUARIAL SOCIETY 


NEW YORKERS AM AMONG NUMBER. 





Secretary Henderson Announces Suc- 
cessful Candidates in Examinations 
for Fellows and Associates 





Announcement has been made by the 
Actuarial Society of America of those 
who passed the examinations for fellow- 
ships and associateships, held on May 
27th and 28th. There were five who 
passed the part two fellowship exam- 
inations, namely, A. Coburn of the New 
York Life; V. N. Kime, actuary of the 
American Central Life of Indianapolis; 
D. A. Walker, Assistant Actuary of the 
Equitable and M. A. Linton, and E. W. 
Marshall of the Provident Life & Trust 
in Philadelphia. 

There were six who passed part one 
examinations for the fellowship, viz., 
T. A. Dark, Actuary of the Excelsior 


Life of Toronto; E. Olifiers, of the Daw- 
son Office; J. G. Parker, Assistant 
Actuary of the Imperial Life of To- 


ronto; A. A. Speers, Assistant to Actu- 
ary Kaufman of the Phoenix Mutual 
Life; J. W. Tebbetts of the actuarial 
department of the Mutual Benefit, and 
H. H. Wolfenden of Grimsby, Ontario. 
This will complete the list of those 
passing the fellowship examinations. 
The examinations for associateships are 
divided into parts one and two of Sec- 
tion B and parts one and two of Section 
A. Among the successful candidates 
who passed part two Section B exam- 
inations was W. L. Blackadar of the 
Equitable Life at the Home Office. 


Other Candidates 

C. W. Gamerdinger passed the exam- 
ination in Section B part one for an as- 
sociateship. He is chief clerk of the ac- 
tuarial department of the Travelers at 
the Home Office. The Travelers had a 
number of men who passed various sec- 
tions of the examination. J. D. Will- 
iamson passed Section B part two ex- 
aminations, while W. N. Bagley, J. E. 
Elston, R. T. Booth and E. H. Hezlett, 
who passed various examinations which 
placed them in line for fellow or associ- 
ate, are also connected with the Travel- 
ers at the Home Office in Hartford. W. 
P. Barber of the Connecticut Mutual 
Life, and R. N. Griswold of the same 
Company succeeded in passing part two 
and three of the associateship examina- 
tion, while J. R. Larus, who is connect- 
ed with the Phoenix Mutual Life, passed 


part one examinations for associate- 
ship. There were fifty-five successful 
candidates who were examined for 


either fellow or associate membership. 
Following were the complete list of 
those successful, as announced by Sec- 
retary Robert Henderson of the Actua- 
rial Society: 
FELLOWSHIP 

Part II—Coburn, A., Kime, V. M., 
Linton, M. A., Marshall, E. W., Walker, 
DD. A. 


== — = ar — 


CENTURY LIFE’S ASSETS SMALL 





Philadelphia Concern With $8,000,000 
At Risk Had Assets of $166, Says 
Pennsylvania Insurance Dept 





The Century Life and Accident 
which is located in Philadelphia has 
dust been examined by the Pennsyl- 
vania Insurance Department with the 
result that the mutual assessment com- 
pany was reported by the examiners as 
having liabilities of $30,628.11 and ad- 
mitted assets of only $166.58. The 
business in force is reported as §$8,- 
030,000. 

Among the “additional 
appearing in the policy, is one which 
states, “This policy is issued subject 
to such ‘additional premiums as may 
be required to duly carry out the con- 
tract.” It was claimed by an officer 
that this clause was inserted because 
the. company was on the assessment 
basis. Louis P. Forster is president of 
the concern which does business only 
by mail. Miss F. M. Hartman is the 
secretary and treasurer. Last March 
she and Mr. Forster formed a Delaware 
company known as the Century Under- 
writing Company. 

Forster’s policies guarantee for the 
payment of $12 a year, to pay $5,000 
for the loss of an insured person’s life, 
$5,000 for the loss of both hands, $5,000 
for the loss of both feet, $5,000 for the 
loss of both eyes, $1,000 for the loss 
of one hand or one foot, or one eye, 
$25 per week sick benefits for 100 
weeks for total disability and vey 50 a 
week for 100 weeks for part disability 
The last annual report of Forster’s in- 
surance company showed that he had 
1606 actanednianseaes 


Part I—Dark, T. A., Olifiers, E., 
Parker, J .G., Speers, A. A., Tebbetts, 


provisions” 





J. W., Wolfenden, H. H. 
ASSOCIATESHIP 
Section B—Part II—* Birkenshaw, J. 


H., Blackadar, W. L., Jordan, F. R., 
* Williamson, J. D 
Section B—Part I 
Gamerdinger, C. W., Griswold, R. N., 
Jordan, F. R., Larus, J. R., 7 Little, R., 
Rutherford, C. D., Williamson, W. R 
Section A—Part II—Bagley, W. N., 
Barber, W. P., Bissel, C. R., Cann, F. E., 
* Duckworth, E. E., Elston, J. E., Es- 
cott, E. B., Keyes, M., Lobb, M. E., Mc- 
Conney, E. M., McLean, J. V., Patten, 
E. W., Stevens, L. L., Tarbell, T. F. 
Section A—Part I—Langman, H. 
(cum laude), Booth, R. IL, Bowerman, 
W. G., Braendle, H. A., Campbell, J. A.., 
Cann, F. E., Escott, E. B., Fassel, E. G 
Frankel, E. T., Grout, H. A., Hezlett, E 
H., Jacobson, H. I., Johnson, O. F., Lobb, 
M. E., McLean, J. V., Patten, E. W., 
Robertson, N. S., Stevens, L. L. 


Blackadar, W. L 


* Part I not yet passed 
+ Part II previously passed 
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Agents Wanted 


The Prudential wants agents. 


its agents to succeed. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 


Incorporated as a Stock Company by the State of New Jersey 


Write for particulars 





It helps 


Home Office, NEWARK, N. J. 
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GERMAN WAR INSURANCE PROVISIONS 


General Rules Covering Operation of Companies, Giving Maximum 
Insurance and Additional Premium Charges 


The Pastern Underwriter has been 
given a copy of the provisions affecting 
war insurance in policies of the Ger- 
man life insurance companies and 
some companies of other countries now 
operating in Germany. In view of the 
unusual interest in the subject these 
provisions are printed in full. The 
figure 0/00 under additional premium 
charges means per thousand, i.e., 3 0/00 
is interpreted 3 marks per thousand. 


General Rules. 

The companies pay either the full 
amount of insurance or a fixed maxi- 
mum sum or the reserves at hand 
which have been set aside to cover the 
insurance. ‘ 

Distinction is made between war ex- 
peditions of the Home State and those 
of other States. 

From “Accrued Dividends” special 
funds are maintained for the payment 
of war death claims. On the expiration 
of a policy such assured dividends are 
‘paid provided, however, that the “War 
insurance reserve” has not been drawn 
upon as a result of war death claims. 

Some of the companies charge an 
additional premium for insuring the 


war risk. 
Stock Companies. 
“ARMINIA” GERMAN LIFE, MUNCHEN. 

Maximum sum M.s0.000. % of the “war 
insurance sum” is guaranteed. 

“ATLAS” GERMAN. 

Full amount of insurance. 

BAVARIAN INSURANCE BANK. 

Full amount of insurance. Additional Pre- 
mium: 3 0/oo of sum insured for regular army. 

BERLIN LIFE. 

Full amount of insurance. Additional Pre- 
mium: 3 0/oo of sum insured for regular army. 
“CONCORDIA” COLOGNE. 

Full amount of insurance. Additional Pre- 
mium: Regular Army: For combatants, 5 0/00; 
‘for non-combatants, 2 0/oo; payable for rs resp.; 
20 years at the most. Militia: 1 o/oo at the 
most for ten years and only up to age 40. 
GERMAN LIFE INSURANCE BANK. 
Payment of the war insurance reserve avail- 
able on day of death, unless the war risk has 
been specially insured and the policy endorsed 
to that effect. Additional Premium: For com- 
batants, 2 0/oo; for non-combatants, 1 0o/oco. 

GERMAN LIFE, LUBECK. 

Payment of the war insurance reserve avail- 
able on day of death, unless the war risk has 
been specially insured and the policy endorsed 
to that effect. Additional Premium (non-part.): 
Under participating policies, 1 0/oo; under non- 
participating policies, 2 0/00 

“GERMAN ANCHOR.” 

Full amount of insurance, if army service is 
compulsory. 

“GERMAN” LIFE, OF BERLIN. 

Full amount of insurance with a maximum 
of M.30,000 provided the reserves at hand are 
sufficient, otherwise reduced. Additional Pre- 
mium: For regular army 1% o/oo up to age 45. 

FRANKFORT LIFE. 

Full amount of insurance, with one additional 

premium of 3 o/oo, resp. assessment, if neces- 


sary. 
BREMEN-HANOVER. 

Full amount of insurance with a maximum 

of M.so,c0o. Additional Premium: For pro- 

fessional officers, 4 0/oo; all other army men, 


2 o/oo. 


“FREDERICK WILLIAM” LIFE. 

Combatants whose policies have not been en- 
dorsed as to war insurance receive only re- 
serve instead of “sum insured” provided that 
death occurs during the war or within one year 
after conclusion of peace. Endorsed policies 
of combatants guarantee full amount of insur- 
ance. Professional soldiers without extra pre- 
mium. In case the Reserves and net risk 
premiums of all endorsed policies are not suffi- 
cient, the latter may be assessed up to 5 per 
cent. of the war risk (i.e. sum insured less 
Reserve.) 

GERMANIA LIFE, STETTIN. . 

Full amount of insurance without restric- 
tions. Professionals and officers pay 2 0/oo, al 
others 1 0/oo additional premium. 

HAMBURG-MANHEIM. 

Full emount of insurance provided Reserves 
are sufficient, otherwise reduced, no additional 
premium for war risk. 

“JANUS” HAMBURG. , 

Full amount of insurance, but those insured 
against war risk may be assessed up to 4 per 
cent. of sum at risk. Additional Premium: 
Non-combatants, 1 0/oo of sum insured; com- 
batants, 2 0/oo of sum insured; up to age 45, 
but until further notice this war premium is 
only payable the first year. 

MAGDEBURG LIFE. 3 

Full compensation, one additional premium 
of 2 o/oo of sum insured. During war all pre- 
miums shall not become due until the end of 


he war. 
pit “NORDSTERN” LIFE. 

Full amount of insurance provided Reserves 
are sufficient, otherwise reduced. If death oc- 
curs during war the Reserve will be paid at 
once, the remainder (i.e. sum insured less re- 
serve) three months after conclusion of peace. 

NURNBERG LIFE. : 

Full amount of insurance with a maximum 
of M.20,000 provided Reserves are_ sufficient, 
otherwise reduced. Additional Premium: Pro- 
fessionals, 2 0/oo; others, 1 0/00. 

PRUSSIAN LIFE. 

Payment of the Reserve available on day of 
death only, unless the war risk has_ been 
specially insured and the policy is endorsed 
to that effect. Additional Premiums: For 
professionals, 2 o/oo. In the event of declara- 
tion of war all policyholders having war risk 
insurance pay an additional premium of 2 per 
cent. for every year. 

“PROVIDENTIA” FRANKFORT. 
Maximum of M.20,000. Professional officers 
3 0/oo, all others 2 0/oo up to age 45. 

“TEUTONIA.” 

Full amount of insurance. No restrictions. 
Additional Premium: Professional officers, 
4 0/oo; all others, 1 0/oo. 

INSURANCE COMPANY “THURINGIA.” 

Var risk can be covered according to special 
provisions, otherwise only the reserve will be 
paid. Professionals and officers of Reserve, 
0/oo; others, 1 0/00. 

“URANIA” HEALTH, ACCIDENT & LIFE. 

Payment of the Reserve available on day o 
death unless the war risk is covered by special 
endorsement. Maximum M.15.000. Professionals 
(officers and privates) 3 0/oo. 

VEREINS INSURANCE BANK. 
Payment only if war risk is specially insured. 
Maximum M.50,000. Professionals of the army, 
3 0/oo; professionals of the navy, 5 0/00; all 
others, 1 0o/oo. 

“VICTORIA” GENERAL. 

Full amount of insurance. 

“WILHELMA” GENERAL. 

(a) Full amount of insurance if the available 
funds therefor are sufficient, otherwise reduced. 
One Additional Premium (non-part.): Officers 
of the army and all members of the navy, 6 
per cent.; all others, 4 per cent.; non-com- 
batants, 2.5 per cent. of sum insured. In case 
of cancellation of “war risk” the additional 





Representing 








_ The Mutual Life Insurance Company 
| of New York 


You will make money 


The great strength, big dividends and incom- 
parable benefits of the ‘‘ oldest company in America’”’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 





premium, plus 3 per cent. interest, will be 
refunded. 

(b) Full amount of insurance. Annual Ad- 
ditional Premiums (Part.): As above 2 0/oo 
1% o/oo and 1 o/oo of sums insured. No refund. 

Mutual Companies. 


GENERAL GERMAN INSURANCE 
SOCIETY. 


Payment of the Reserve available on day 
of death and a portion of the “War insurance 
reserve. 

GENERAL LIFE & ANNUITY. 

Against the payment of a moderate additional 
premium the Society undertakes to insure the 
war risk for members of the German Army 
and Navy. Otherwise the Society can only be 
called upon to pay the Premium Reserve avail- 
able on day of death. Additional Premium: 
Regular Army: Officers, 3 0/00; privates, 1 0/00 
(up to age 45). 

LIFE INS. SOCIETY FOR ARMY & NAVY. 

Full amount of insurance. 

“BRAUNSCHWEIG” MUTUAL. 

Full amount of insurance, provided the Re- 
serves are sufficient; otherwise reduced. Ad- 
ditional Premium:, For regular army and 
members of the navy, 25 per cent. (payable 
but once), men subject to military service 
Y% o/oo (annually); non-combatants, 1 0/oo pay- 
able but once). 

“POTSDAM” GERMAN. 

Full amount of insurance. Additional Pre- 
mium: Regular Army, 3 0/oo. 

GERMAN MUTUAL MILITARY SERVICE 
AND SOCIETY. 

Full amount of insurance up to M. 30,000. 
If the Reserves are insufficient the sum of 
insurance is to be reduced. 

“ECCLESIA” CLERGYMEN’S LIFE 
SOCIETY. 

Payment of the Premium Reserve available 
on day of death unless the Society has specially 
insured the war ri 


risk. 
“FREDERICK AUGUSTUS” INSURANCE 
BANK. 


Full amount of insurance without additional 
premium, provided the insurance has been in 
force 5 years at outbreak of war. If only in 
force 4 years, 80 per cent. of sum insured; if 
only in force 3 years, 60 per cent. of sum in- 
sured; if only in force 2 years, 40 per cent. 
of sum insured; if only in force 1 year, 20 per 
cent. of sum insured. 

GOTHA MUTUAL LIFE. 

Full amount of insurance. Additional Pre- 
mium for professional combatants only: 3 per 
cent. (payable but once) or 3 0/oo payable an- 
nually, maximum 15 payments. 

(Continued on page 9.) 





THE 


First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 


Assets, Jan. 1, 1914. $66,168,702.53 
Liabilities ........ 61,182,456.00 


Surplus ...... -..$ 4,986,246.53 





ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 
/ BARBEY, rio agg 4 

ILLIAM F. DAVIS, Asst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 
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HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
a ae issued shows the Company to 
e in splendid condition in every re. 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently managed 
its claims under its policies promptly 
settled and its policyholders treated 
fairly.” 


During the period under examination 
the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 

reater than in 1909 and the insurance in 
orce having increased from $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Acts 
256 Broadway, New York, N. Y. 








A Word to the Wise is 
Sufficient 
Grow Up With A Growing 
Company 


Insurance In Force 


Over $100,000,000.00 


Pittsburgh 
Life & Trust Company 


Home Office 


Pittsburgh, Pa. 


W.C. BALDWIN, 


President 


HOWARD 8S, SUTPHEN, 
Director of Agenctes 














You Wish To Be Paid Well 


for your efforts. Producers receive 





liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 











W. D. Wyman, President 





New policies with modern provisions 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


Attractive literature 


W. S. Weld, Supt. of Agencies 
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CONVENTION CONSTRUCTIVE 


SPRUNG 





NO NEW HERESIES 





insurance Commissioners at Asheville, 
Meeting Were Conservative— Policy 
Loan Resolution Adopted 





Attempts at constructive work were 
made at the sessions of the National 
Convention of Insurance Commission- 
ers at the meeting held at Asheville 
last week. Life insurance was touched 
upon in only two important angles, 
first as regards group insurance and 
secondly as to policy loans. 

As to group insurance there were 
present at the meeting some of the 
more active fraternalists opposed to this 
plan who were prepared to make fur- 
ther assaults on the companies transact- 
ing this class of legal reserve busi- 
ness. The insurance commissioners, 
however, appeared not to be inclined 
to listen to any more generalities on 
this subject which were not suwbstan- 
tiated by proof. 

There was a large representation from 
the legal reserve companies present to 
press their arguments in case it was 
necessary, but apparently the commis- 
sicners had heard enough of the group 
system. 

It was stated unofficially after the 
meeting that the commissioners had 
tentatively approved the group plan pro- 
vided certain modifications in scope 
were made, but it was not deemed ad- 
visable to make any radical recommen- 
dations at this time. 


Loan Features 


Insurance Commissioner Preus of 
Minnesota introduced a resolution to 
he effect that the commissioners 
should support legislation to defer for 
six months the granting of loans or 
surrender values except where the loan 
was intended to be used for paying the 
premium. Insurance Commissioner 
Preus as chairman of the Laws Commit- 
tee and because of his excellent poise 
fairly dominated the convention and 
was undoubtedly one of the strongest 
factors. 

Insurance Commissioner Mansfield of 
Connecticut made a good impression 
with his fine personality and evident 
ability. Insurance Commissioner Has- 
brouck of New York, while one of the 
newcomers, showed a frankness and 
common sense at the sessions of the 
Convention which commended him 
strongly to his associates. 

The Convention was decidedly a con- 
structive one. There were no new 
heresies developed. It was the idea 
that the problems of the life insurance 
business should be solved and the in- 
surance commisioners were particularly 
attentive at the meetings and took an 
unusually important part in the delib- 
erations. 

High Class Efficiency 

lt was remarked at the Convention 
by company Officers that they had never 
observed a higher class of efficiency 
among State officials of the kind. In 
fact the quality of the papers was far 
ahead of those usually presented at 
similar conventions. The commission- 
ers’ papers had evidently been carefully 
prepared and in several cases the com- 
missioner openly gave credit to the 
men in his department for the excellent 
report. 

It is evidently realized by insurance 
department officials that in order to 
keep their department in a high state 
of efficiency, able men must be em- 
ployed to carry on the details while the 
commissioner supplies merely the ex- 
ecutive force. The different opinions 
taken by commissioners of neighboring 
States on general topics was em- 
phasized by the papers taking entirely 
different sides of the question under dis- 
cussion. 

Thus Insurance Commissioner Henry 
of Mississippi told why foreign com- 
panies should not be compelled to make 
investments according to State laws 


PAN-AMERICAN’S COTTON PLAN 





New Orleans Company Finds Agents 
Enthusiastic Over New Scheme for 
Financing Farmers 





The Pan-American Life reports 
through James L. Wright, secretary, 
that the Companys plan to finance its 
representatives, with cotton as _ col- 
lateral security for advances made, is 
proving popular. The Company will ac- 
cept notes for renewal premiums with 
cotton to secure them. 


Although the plan was announced 
only about ten days ago to 4,500 banks 
and 2,750 newspapers throughout the 
Southern States, the enthusiastic en- 
dorsement of the agency force and the 
banks, has spread the idea. However, 
it is too early as yet, to determine to 
what extent the offer will be accepted 
by policyholders. It is stated by the 
Company’s agency force, that the plan 
will be of great assistance to them in 
sections confined almost entirely to 
cotton. 





COURSE IN LIFE INSURANCE 





University of Pittsburgh Announces 
Course Given Through Co-operation 
With Pittsburgh Life Underwriters 





The University of Pittsburgh an- 
nounces that, with the co-operation of 
the Pittsburgh Life Underwriters’ As- 
sociation, it will again give a course 
in life insurance, beginning Monday 
evening, September 28, and continuing 
every Monday evening until February 1. 

The public part of the course wll 
be a series of seven fortnightly :ectures 

» be delivered, on behalf of the asso- 
ciation, by Charles W. Scovel, tormer 
president of the National Association 
of Life Underwriters. These iectures 
are intended to be of interest to any 
intelligent hearer and also to be prac- 
tical, viz., of some real use to pres- 
ent or prospective agents and to present 
or prospective policyholders. 

They will treat of life insurance as 
an institution, a social and economic 
force of vital service to the community; 
of the companies, their departments, 
investments and policy contracts; of 
the diversified services offered to the 
individual for his family, his estate, 
his business, and his old age. ‘I'he 
public is cordially invited to attend 
these lectures. 


Regular Class Instruction 

Accompanying and supplementing 
these special lectures on the practical 
side of life insurance, will be regular 
class instruction on the theoretical as- 
pects of life insurance. This will be in 
charge of Professor Ira G. Flocken and 
will cover the following subjects: 
Theory of life insurance; calculation 
of ordinary life, limited payment lite, 
term and endowment premiums: the 
reserve: cash surrender, loan, paid up 
ard extended insurance values; dis- 
tribution of surplus, and mortality 
tables. While actuarial subjects are 
given much attention, they are treated 
in such a manner that a special knowl- 
edge of mathematics is not required. 
This part of the course should interest 
agents and others interested in the 
fundamentals of insurance. 

The committee of the Pittsburgh Lite 
Underwriters Association in charge 1s 
composed of the following: Thomas 
W. Pomeroy, Chauncey O'Neil, James 
M. Dalbey. 





while Insurance Commissioner McMas- 
ter held the exact opposite view. 

The compensation meetings were 
well attended and the reports from the 
various States where laws were in force 
particularly in Massachusetts, New 
York and Ohio were listened to with 
peculiar interest. 

Commissioner Epsteen of Colorado 
made a name for himself at the Conven- 
tion as a logician. His knowledge of 
expense ratios in the insurance business 
is apparently very well founded. 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
* « OF PITTSBURGH .. -. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


Vice-President and Director of Agencies 








CALL ON COMPTON 
The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 









Sain 


Ee INSURANCE | ae 


OF BOSTON MASS. 


220 BROADWAY 
PHONE 6030-6031 CORTLAND 


ON COMPTON 





CALL ON COMPTON 





NOLdGUWOD NO ‘TIVO 








CALL 











Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 





Write to 


The Fidelity Mutual Life 
Insurance Company 
WALTER LeMAR TALBOT, President PHILADELPHIA, PA. 








The Meridian Life Insurance Co. 


INDIANAPOLIS, IND. 


Insurance in force, Dec. 31st, 1913.......... $23,869,332.00 
CP coc cieeeweisestetaeeehens weeeewn 2,455,653.33 
Do 5 nc ies $OCR ORS 16 CSSCEEWERES TY 1,803,659.29 
DE cites esverseoedees eaedes kKeueeas 453,249.23 
EE BMED. cecvcnecdodetesenes pebewes 105,363.49 


The liberal up-to-date policies issued by this Company are clear and 
definite i in their provisions and the reserve is in accordance with the Indiana 
Y Dep t Law. 
‘We have open territory for high grade men in the States of West Vir- 
ginia, Illinois and Indiana. If interested in a liberal contract, write the 
Company. 














A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 
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STRIKE WHILE IRON IS HOT 


GET EXAMINER ER THERE QUICK 





Business May Be Lost if Agent Delays 
Calling in Doctor to Examine 
Prospect 





If the applicant is not soon examined 
by the medical examiner, the battle 
may be lost. The Missouri State Life 
brings out this point very clearly in 
its recent bulletin. It says: 

“A signed application, not accom- 
panied, or shortly followed, by a com- 
plete medical examination, represents 
a dead loss to the agent, the company, 
and the applicant. 

“If the applicant is not promptly ex- 
amined, he is likely to lose interest, 
be interfered with by another agent, 
and even ‘twisted’ to another comany. 

“A delay of even a few days in se- 
curing the examination should be avoid- 
ed, as it means that the agent has to 
take time, during the period which 
elapses between the signing of the ap- 
plication and the making of the ex- 
amination, to keep more or less in touch 
with the applicant and with the ex- 
aminer. This is lost time which could 
be more profitably employed in solicit- 
ing other prospects. If the delay be- 
comes extended, the agent will more 
than likely have to take the time to 
re-sell to the applicant. This time 
could be given much more profitably 
to looking for new prospects or closing 
other applicants. 

“From the home office point of view, 
applications not accompanied or imme- 
diately followed by medical examina- 
tions, consume the time and energy of 
clerks, which could be devoted to hand- 
ling other parts of the company’s busi- 
ness. These take up space in the files, 
they subject the company to the use- 
less expense of an Inspection Report, 
and if not watched very closely would 
mislead as to the volume of business 
being transacted. The loss to the ap- 
plicant lies not only in the time which 
he has given to the agent, but, after 
having been brought to the proper 
frame of mind, through the agent’s 
fault, his chances of securing the policy 
are jeopardized by his being allowed 
to put off taking the examination. 

“After securing the signature to the 
application you should turn it over, and 
referring to that part of the Agent’s 
Certificate printed on the back, which 
relates to the medical examination, in- 
form the applicant of the examiner’s 
name, then name a time in the im- 
mediate future, convenient to him and 
the doctor, let him see you fill in that 
date on the application, and, if possible, 
obtain his permission to call the doctor 
on the phone in his presence, com- 
pleting arrangements then and there. 
To make assurance doubly sure have 
an alternative date also agreed upon 
between the applicant and the doctor, 
and fill this out on the application. 

“Make next week ‘clean-up week’ and 
zo after those of your prospects who 
have signed applications, but have not 
as yet submitted to medical examina- 
tions. 

“Strike while the iron is hot. The 
best time to have the examination made 
is immediately after the applicant has 
signed Part 1. The best time to secure 
settlement is when the application is 
being signed. An application, a settle- 
ment, and a medical examination. are 
all necessary to make a policy.” 





NEW YORK LIFE PAYMENTS 

During the first half of 1914, the New 
York Life paid to polievholders in death 
claims, cash values. dividends and an- 
nunities $25,.375,103.48, as compared with 
$23.9232.374.70 paid during the first half 
of 1913—a difference of $1,442.728.78. 

Out of the total payment of $35,375,- 
193.48. the living members received $21- 
789.622.08, and the beneficiaries of the 
4.726 peovle who died received $13,585,- 
481.40. Of this number, 145 were in- 


sured less than 1 year and 184 were in- 
sured less than 2 years. 


DEVELOPING SOCIAL SERVICE. 
(Continued from page 2.) 
years. If some ten years ago some 
legislator had contended for just some 
compulsory insurance at the expense 
of the employer, as is comprehended in 
Workmen’s Compensation Laws of to- 
day, such an advocate would have been 
regarded as a socialist or even an an- 
archist. We are growing fast in al- 
leviating distress through insurance 


principles. And here it is important 
to consider that life insurance is still 
in its early adolescence of development. 
Yet today the old line companies 
have outstanding some nineteen thou- 
sand millions of dollars of insurance 
covering in number of policies a total 
of about one-third the population of the 
United States. These companies have 
assets in marketable securities of some 
forty-five hundred millions of dollars. 


Obligations Discharged 


Has life insurance discharged its full 
obligation? Not at all. It is a mere 
infant to its destined stature. It is a 
system by which American individual- 
ism can be promoted by enabling the 
man without capital to pay that small 
annual premium by which capital will 
be put at his command in his old age 
or that of his dependents in event of 
untimely death. To remove from us 
the shadow of Old World wholesale 
charity in paternalistic garb, provided 
through the tax-gatherer, life insurance 
must become universal. It is making 
great progress to that goal, but more 
education and more advocation is need- 
ed to smooth the way. How much 
more is indicated by the fact that des- 
pite the work done by life insurance, 
the National Liquor Bill of the United 
States last year, according to a report 
secured by the National Temperance 
Society, was one billion seven hundred 
and fifty-four million dollars. 

If our National Liquor Bill could be 
cut down by one-half, the moneys thus 
saved would pay for more life insurance 
than we have now in force. Estimat- 
ing the population of the United States 
ninety-seven million, as given in the 
World’s Almanac, it means if the en- 
tire money spent for liquor was spent 
for life insurance it would provide five 
hundred dollars insurance for every 
man, woman and child. 

Since life insurance is a sort of keep- 
the-family-together insurance, a logical 
recent development has been the ad- 
vent of so-called Home Building and 
Home Purchase insurance. By this 
plan, a man of moderate income may, 
for practically the same outlay he now 
makes for rent, pay for a home for his 
family. 

Decline of Pauperism 

The steady decline of pauperism has 
been a concomitant of the growth of in- 
surance and particularly of Industrial 
insurance. Some recent figures of Eng- 
land and Wales, covering a period of 
thirty-five years during which Indus- 
trial insurance in these countries has 
grown to large proportions shows a 
marked falling off of pauperism. The 
decline has been steady. According to 
these figures in which admittedly many 
factors enter, the number of people re- 
lieved annually per thousand of the 
population has fallen from 34.5 in 1875 
to 26.4 in 1910, or about 23 1-2 per cent. 
during this period of expanding life in- 
surance and more specifically Industrial 
insurance. 

We must also credit life insurance 
with raising the scale of living of un- 
told thousands of beneficiaries of life 
insurance policies who otherwise, with- 
out becoming paupers, would yet have 
been deprived of the thousand and one 
things that go to make for the elimina- 
tion of ignorance, penury and even 
crime, by providing means through in- 
surance moneys for decent living con- 
ditions, decent surroundings and decent 
oe adequately to fight the battle 
t) e. 





State 


Mutual Life Assurance Co. 
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Surplus Mass. Standard.......... = 
Insurance Issued, ee pine 
Insurance in Force. .... ro eee 


WORCESTER, MASSACHUSETTS 
INGORPORATED 1844 
BURTON H. WRIGHT, President 
«. PROGRESSIVELY SUCCESSFUL... 
January 1, 1914 
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THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS 
ONLY THE HIGHEST GRADE MEN ELIGIBLE 


EDGAR C. FOWLER, Superintendent of Agencies 





GOOD SERVICE 


is the foundation upon which to erect a successful business. 


Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 


fully furnished. 


For Agencies Address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 











‘GOOD TERRITORY 
OPEN TO RIGHT MEN 
—those who know how and can pro- 
duce applications and settle policies 
—always ready to negotiate wi 


men of experience, energy and 
enthusiasm. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
FRED E. RICHARDS, President 


Address: ALBERT E. AWDE, 
Superintendent of Agencies, 
7 W. Madison St., he Chileage, tl. 

















PRESENT CUT GLASS PITCHER 

The fine cut glass set for the speak- 
ers’ table which was presented to the 
National Association of Life Underwrit- 
ers at the Cincinnati meeting by the 
Toledo Travelers Life of Toledo, Ohio, 
has arrived safely in New York. It 
consists of a water pitcher and six 
glasses, all of expensive design. They 
are now in the custody of the corre- 
sponding secretary of the association. 








JOHN G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 
Participating and Non-Participating 


E, P. MELSON 
President 








Special Inducements fer 
General Ageney Contracts 


Home Office: ST. LOUIS, MO. 











Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU. 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. Guaran- 
teed Premium Reduction. 

Has the Only Perfect Protec- 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 
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1—Group picture, John L. Shuff. 2—Maurice Stearns, Providence; Orville Thorp, Dallas; A. J. Meiklejohn, Toronto. 3—E. A. Woods, Pittsburgh; Senator 
L. Y. Sherman, Illinois; William Duff, Pittsburgh. 4—A. J. Meiklejohn, Toronto. 5—Alfred MacArthur, Chicago; Lawrence Priddy, N. Y.; D. G. C. 
Sinclair, N. Y. 6—E. A. Woods, Pittsburgh; Senator L. Y. Sherman, Illinois. 7—-William King, St. Louis; J. J. Jackson, Cleveland; Senator L. Y. 
Sherman, Illinois. 8—R. L. Wickline, Pittsburgh; J. C. Bristow, Richmond. 9—Orville Thorp, Dallas; Maurice Stearns, Providence. 10—Hugh M. 
Willet, Atlanta. 11—B. F. Myers, Fort Worth; A. C. Bigger, Dallas; H. H. Ward, Portland, Ore.; Orville Thorp, Dallas. 
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Live Hints For Business Getters 





Practical Suggestions to Help 


the Man With 
His Income and General Efficiency. 


the Rate Book Increase 














The great army of fight- 


Marked ers now participating in 
for the European War is not 
Death the only body of men a 


certain proportion of whose 
number are marked for death. The 
great body of citizens of this country 
are in the same boat, for according to 
the mortality tables a certain number 
out of every thousand will die in the 
next twelve months. Vice-President 
Roche of the Manhattan Life brings out 
this thought very clearly in his recent 
agency letter where he says: 

“Hundreds of thousands of men who 
now glory in their physical condition, 
and who now enjoy life to the full, will 
be called upon suddenly to join the 
ranks of the ‘great majority.’ As they 
gallantly march to death, we may be 
sure that they are thinking of their 
sweethearts, wives, mothers, whom 
they will never see again, and for 
whom they now undoubtedly wish they 
had made better provision. Let us 
hope that their desolate families will 
not be called upon to suffer too much 
on account of their sacrifices. 

“This great war should give us food 
for thought, and should drive home the 
need of providing against the unex- 
pected. All of us will be called wpon 
by the grim Reaper when we least ex- 
pect it. 190,000 citizens of the United 
States who are now thirty-five years 
of age on the average, who glory in 
their physical condition, who are enjoy- 
ing life to the full, and everyone of 
whom we would be glad to accept for 
life insurance, will, before twelve 
months’ time be unexpectedly called 
upon to account to their Maker for 
their stewardship. 

“The manner of their call will be 
from accident, pneumonia, typhoid, or 
appendicitis. We cannot tell which of 
us will be so called, but it is a certainty 
that 190,000 of us will die from one of 
these four causes before August 6, 1915. 
There will be 1,000,000 others of us 
die during the same length of time, but 
these latter deaths will occur from seeds 
of dissolution already within us. Who 
will these 1,190,000 American citizens 
be? You or I, or both of us, may be 
amorg them. What provision have we 
made for our families against this un- 
expected happening? Will our estates 
be sufficient to care for them as well 
as they are being cared for now? If 
not, let us hasten to create an estate.” 

- ~ ” 


Make capital out of your in- 


When ability to see a man. In 
Prospect other words make _ sure 
Is Out that he will recall at least 


the name when he does see 
you. Working on this principle a well 
known Brooklyn agent of a Connecticut 
company has developed a scheme which 
while simple, is essentially effective as 
being “something different.” 

This agent when he calls upon a pros- 
pect and finds him out or engaged, goes 
back to his office and dictates a letter 
telling Mr. Blank that he had called on 
him and was disappointed to find him 
out. He said he hoped to be able to 
see him at a later date. A letter of 
this kind at least arouses the prospect’s 
interest and paves the way for future 
business interviews. It identifies the 
agent to a certain extent so that when 
he next appears at the prospect’s office 
he has an opportunity to at least pre- 
sent his appeal. The letter puts in the 
personal touch as well as serves to em- 
phasize the fact that the agent was on 
an important business mission instead 
of a haphazard canvass. 


Always have a reason when 
approaching a prospect for 
life insurance. Persuade 
the customer to take a 
policy, but by all means do 
not ask him to take a certain amount 
of insurance. T. P. Rodgers in The 
Bankers Life Bulletin in emphasizing 
this point says: 

“Do not say to a man, ‘Will you buy 
two thousand life insurance?’ Persuade 
him to take it. Give him a reason why 
he should do so. Is he in debt? Has 
he a wife and children? Is his birth- 
day about to change? Is he in good 
health to-day? Tell him about our Semi- 
Endowment or HBighteen Payment 
policy. Suggest to him that now is the 
proper time to take it. To the young 
insurance agent, if he will try to use 
persuasion along these lines he will 
find this method quite effective and if 
exercised rightly and with good judg- 
ment, coupled with confidence in your 
ability to do things you are much 
more likely to influence your prospect 
to do that very thing. Remembering 
always that it is heart talks that win. 
A word from the heart reaches the 
heart, but a word from the tongue 
reaches only the ears. Cultivate the 
art of being original. An old Arabian 
proverb says: ‘An original man is one 
who starts something.’ ” 

© * . 


Time and its value is em- 

Value phasized in the following from 

of “Agency Items,” of the Equit- 

Time able Life: 

Whenever any campaign is 
projected, remember the value of time 
and that system is essential to success. 

Make careful and detailed prepara- 
tions in advance. Think profoundly 
about the aims and opportunities of the 
particular campaign, including the best 
methods of procedure, the strongest 
canvassing points, etc. 

Divide the campaign into weeks, and 
subdivide it into days. Keep a daily 
record of results, and put more pounds 
of pressure on if at any time adequate 
progress is not being made. If you 
have associates or assistants, keep them 
informed, encouraged and aided from 
day to day in every appropriate way. 

Be ready to jump the moment the 
campaign is inaugurated and keep ever- 
lastingly at it until the end. Finally 
remember the benediction of the little 
deaf and dumb scholar: 

“As it was in the beginning, 

Is now, and ever shall be, 

Work without end. Amen.” 
* * *- 


The virtue of patience in 


Try To 
Be 
Original 


Patience business as a necessary 
Needed adjunct for successful 
Virtue achievement is brought out 


in the following from “!ne 
Pacific Mutual News.”: 

Practically all success formulas in- 
clude honesty and hard work. Many 
emphasize the need of a pleasing per- 
sonality and enthusiasm. Comparative- 
ly few, however, credit patience with 
playing a heavy part. It is of extreme 
importance to those possessed of 
pleasing personality and who work hard 
and enthusiastically. Patience keeps 
us going when nothing spectacular is 
happening. Patience enables us to work 
persistently on faith. And there are 
many stages in a young man’s develop 
ment when he must do things on faith 
if he would succeed ultimately. 

Patience is stick-to-it-iveness pius 
faith, The agent who spends years 
and years in the business and yet jumps 
from one company to another every 
time a new policy or different contract 





WACO, 


Amicable Life Insurance Company 


TEXAS 





$1,000,000 Deposited with the State Treasurer of Texas 
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(Commenced Business April 2nd, 1910) 


Forty-Eight Months 
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| Amicable Life Building 


DATE 


April 2, 1910 $474,657.50 
Dec. 31,1910 823,258.38 $1,830,206.00 
Dec, 31, 1911 1,369,388.76 5,544,706,00 
Dec. 31, 1912 1,769,449.71 12,674,411.00 
Dec, 31, 1913 1,967,740.67 16,677,723.00 
April 1, 1914 2,003,838.61 17,002, 147.00 


No Life Company Same Age Ever Before 


Insurance Written (Paid) During 1913 


This Company has never issued a Policy 
with a Survivorship Fund Clause, Special 
Contract, Pink Note or Lien Premium Setile- 
ment, 
therewith. 





Admitted | : 
Assets |meurence in Force 


Equalled Above Record 


$8,283,703 


or any other scheme in connection 


ARTEMAS R. ROBERTS 


President and Actuary 








is issved, may have stick-to-it-iveness 
but lacks patience. Remain with one 
company long enough for things to 
pan out. 

At one time it seemed to me that 
the critical point in an agent’s career 
usually came a short time after he 
started work, when the novelty anda 
enthusiasm of being in a new business 
had worn away, when he had insured, 
or at least seen, all his friends, and 
then worked for a thirty or sixty aay 
dry spell with no business in sight. At 
that point the “quitter” quits but the 
to-be-successful man rolls up his sieeves 
and hits the line just a little harder 
and turns the tide. He knows that 
having struck bottom his next move 
must be toward the top. 

That indeed is a crisis but not tne 
crisis. I now believe there are many 
equally dangerous. Patience | think 1s 
the necessary bridge over the next 
vital stage of one’s development. 

This crisis comes after one has 
achieved a fair average yearly pro- 
duction and suddenly discovers himself 
merely plodding. Working day in and 
day out, accomplishing a fair living, 
and not much of a future to look tor- 
ward to, apparently. 

. ” + ~ 


The fundamental truths 
in life insurance are the 
most important to em- 
phasize. There is noth- 
ing like them for talking 
The Security Life of America, 


Funda- 
mentals 
Important 


points. 
says: 

“Keep close to the fundamentals. The 
reason that the life insurance business 
exists is that life is uncertain. It is this 
fact on which the whole stupendous 
fabric of life insurance rests. If life 
should suddenly cease to be uncertain, 
the business would go out of existence. 
No man knows when death may meet 
him; whether he will be alive at the 
end of a year or a month. 


“That is why he buys life insurance. 
There are a number of incidental ad- 
vantages in owning a policy, all impor- 
tant in themselves, but they would not 
present a sufficient motive to cause a 
man to part with his money—it is the 
fact of the uncertainty of life that 
causes men to make what sacrifice is 
necessary to pay insurance premiums. 

“It is the effort of men to overcome 
the disaster of death—to make perma- 
nent, as far as that is possible, their 
achievements, to perpetuate their lives 
in spite of death, to make assurance 
doubly sure, to avert as far as it can 
be done, the calamity that their early 
death would entail. 

“Start at any point of advantage that 
a man may gain through insuring his 
life, and your thinking quickly leads 
you to the uncertainty of life—that is 
why he buttresses his ‘business affairs 


and throws a protection about his 

home.” 
* - a 

According to “The Interna 

Expect tional Lifeman,” an agent 

Answer must expect “No” when he 

“No” canvasses. It says: “Ex- 

pect ‘no’ and be so well 

prepared to change it to ‘yes’ that it 


hasn’t one bit of terror for you! ‘No’ 
is used simply as a foil by most people 
to hold you off while they think about 
your proposition. And how they finally 
decide depends upon how grand a rally 
or arguments you make after you've 
heard that ‘no.’ Very weak, very in- 
competent is the life insurance agent 
who lets anybody’s ‘no’ do other than 
make him trot out his grandest, strong- 
est line of newest talk, use the utmost 
of his most persuasive skill! How 
often do you say ‘no’ to little and big 
propositions, then remark to yourself, 
‘If he’d dug in harder, more skilfully, 
on me, he might of got me’—which 
means he would have got you!” 
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APPLICATIONS BY WHOLESALE 


GROUP PLAN’S BIG POSSIBILITIES. 


Small Employers Need This Protection 
Says Edward A. Woods in 
Equitable Paper 


The advantages of the group insur- 
ance plan for smaller employers is em- 
phasized by Edward A. Woods of Pitts- 
turgh in the recent issue of the Equit- 
able’s “Agency Items”: 

“With the growing practice of em- 
ployers of very large numbers to pro- 
vide relief and pension funds, the 
smaller employer is almost driven to 
the insurance company to _ provide 
similar advantages for his employes. 
The small employer cannot afford to 
maintain an insurance branch, as is 
possible for the very large corporation, 


and hence he must avail himself of 
the opportunities afforded by the iife 
insurance company or thoughtful and 
thrifty employes will instead prefer 
employment by the large concerps 
tiat pension their old employes and 
rovide for the families of their dead 


ones. 

‘What an opportunity to secure ap- 
lications in wholesale lots! In a cun- 
cern where fifty persons should be in- 
sured and where properly worked up 
nd the first ten or more cases secured, 
low much easier will it be to get suc- 


ceeding applications, particularly wita 
the active co-operation of the em- 
picyer! 


“Following the present movement 
f:r the encouragement of insurance 
by employes, the wise and alert agent, 
properly approaching the employer 
who is facing these probiems, wi! in- 
duce many to apreciate the advantage 
ot encouraging in every possible way 
the insurance of their employes. 
done by Massachuseits 

loyers at an expense of time and 
money will be more effectively done 

d done gratuitously by the Equitabie 
gent with the active co-operation and 
encouragement of the employer. 
backed by the example of the emm- 
loyer, himself insured; given che 
ntree at the proper time and way to 
is employes; knowing their incomes 
ind circumstances, what an opportun- 
ity for a wholesale business by the 
erergetic and alert agent, using tis 
tictfully and resourcefully! 

“If in Pittsburgh it is worth whuve 
for such business concerns as tne 
Rosenbaum Company, the Pennsylvania 
Water Company, the Pittsburgh, Har- 
nony, Butler & New Castle Railway 
Company, the Pittsburgh Railways 
Company, The Philadelphia Company, 
Duquesne Light Company, and lhe 
Edward A. Woods, Agency, Inc., to pay 
thousands of dollars a year that their 
mployes may be insured, how great 

the value of the service of Equitable 
agents in inducing other employes to 
do this without expense to the em- 

ver other than his active aid?” 


“What was 


UNFAIR TO BENEFICIARY 


Workmen’s Benefit Fund Only Holds 
Funds for Minors for Six Years and 
Then Puts Money in Reserve 


There is a big difference between 
the methods of legal reserve life in- 
surance companies in regard to hana- 
ling the money of beneficiaries, tnan 

found in the average traternal or 
assessment company. Of course, every 
agent knows this but the average poli- 
cyholder unless he has experienced the 
usual delays, is apt to think that the 
difference is merely in the mind of the 
agent who wants to sell a legal reserve 
policy and no other. 

This point is brought out in the ex- 
‘mination just completed by the New 
York Insurance Department of the 
Workmen’s Sick and Death Benetit 
Fund of the United States of America. 
The order is criticised by the depart- 
ment with reference to the non-pay- 
ment of claims where the beneficiary 
is not of age, or one or more of such 


beneficiaries are minors and no guar- 
dians are appointed. 
Claim a Liability Six Years 

In cases of this kind the claims or 
j ortions of them due the minors re 
carried upon the records as iiabilities 
for six years or for the length of time 
within that period as shall elapse »e- 
fore the minors come of age. At the 
end of six years, such unpaid claims 
or portions thereof are transferred to 
the reserve fund. 

As the department says, this is an 
arbitrary ruling of the management and 
it does not therefore follow that a 
minor beneficiary, having reached nis 
majority after the six year period, can- 
no* prove and collect his claim. How- 
ever so far as the society is concerned 
the record of the case is closed and 
should the claim be overlooked by the 
beneficiary it would never be paid. 

It is not surprising that the Insuar- 
ance Department should insist that tne 
practice be discontinued and that the 
society shall carry the unpaid claims 
of infants on its books, in a separate 
account at prevailing savings banks’ 
interest rates. 








GERMAN WAR INSURANCE PRO- 
VISIONS. 


(Continued from page 4.) 


“IDUNA” LIFE, PEN. & ANNUITY. 
Those policyholders of the company who are 
insured against “war risk” without the pay- 
ment of an additional premium make up what 
is known as a “War Insurance Society.” Full 
amount of insurance, but if the Reserves are 
insufficient the deficit is to be made up by the 


dividends subsequently falling due on the 
olicies of the surviving members. Additional 
Pre mium: Professional soldiers, 3 0/oo. 
“KARLSRUHE” MUTUAL SOCIETY. 
Full amount of insurance, provided the re- 
serves are sufficient; otherwise reduced. Ad- 


ditional Premium for’ wars outside of Europe 


only. 
LEIPSIG LIFE. 
Full amount of insurance. If the Reserves 
are insufficient an assessment of not exceeding 
per cent. of the “sum at risk” from the 
jlicyholders insured against “war risk.” 
MECKLENBURG MUTUAL. 


Full amount of insurance without extra pre- 
im for those liable to army service. Pro- 
fessional army members 2.5 0/oo additional pre- 


mium 
PRUSSIAN OFFICIALS SOCIETY. 

Full amount of insurance for members of 
the German Army and Navy if the contract of 
insurance at the outbreak of war has been 
in force at least 3 months and does not ex- 
ceed M.20,000. Any excess above the limit of 
M.20,000 has only a claim to the full Premium 
Reserve. The Board of Directors, however, 
may in such case after the conclusion of peace, 
make further payment up to the full amount 
of insurance. 

MUTUAL ANNUITY COMPANY. 

Full amount of insurance only if war risk is 
specially insured; otherwise payment of full 
reserve available on day of death. Additional 
Premium: gry gs 4 0/oo; those liable 
to army service, 1 

KOTHENBU RG MUTUAL. 

If the insurance has been in force 6 months 
the war risk is carried without extra premium, 
only professional soldiers pay 2 0o/oo and other 
military officials 1 0/oo additional premium an- 


nually. 
z SILESIA MUTUAL. 

Full amount of insurance if the insurance 
has been in force at least 3 months at out- 
break of war. Additional Premium: Profes- 
sionals, military _— medical attendants 
and musicians, 2 o/oo (non a perueipatiag). 

STUTTGART” M 

This Gime grants the war risk cover to 
all its policyholders — extra premium 
up toa maximum of M.100,000 for one person. 

“VESTA” MUTUA 
Maximum sum of M.10,000 without additional 
premium. Additional Premium: Regular army 
and military officials, 3 a/oo. 
Foreign Life Insurance Companies Doing 
Business in Germany. 
American Companies. 
xERMANIA LIFE. 

Additional Premium: 





Maximum of M.40,000 


Professionals, o/oo; others, none. 
=W YORK LIFE. 
Full amount of insurance. Additional Pre- 
mium: Army: Officers and privates are rated 


up 6/12 years. Navy: 0/17 years, according 
to occupation. 
French Companies. 
“LE CONSERVATEUR.” 
Full amount of insurance provided sufficient 
Reserves are available. 
Dutch Companies. 
“KOSMOS” LIFE INSURANCE BANK, 
ZEIST. 
Full amount of insurance provided the war 
risk has been specially insured, otherwise the 
Reserve ——, = day i —— only. 


Swiss Compani 
BASLE LIFE TRSURANCE COMPANY, 
Full amount of 


specific a 
SWISS MUTUAL LIFE. 
Up to M.32,000 without extra premium. 
Amount of insurance, however, subject to re- 
duction. 


insurance according to 





THE 


METROPOLITAN LIFE 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~~~ Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1913 was: 


—_— = = 


549 per day in Number of Claims Paid. 


7,895 per day in Number of Policies 
Issued and Revived. 

$1,676,339 per day in 
Issued and Revived. 

$286,288.02 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$164,025.94 per 
Assets. 


New Insurance 





day in Increase of 





JOHN R. HEGEMAN, President 














DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 


as are offered by the Policy Contracts 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


LIVE ACENTS 


OF THE 








SSxisuat > 
E INSURANCE com 
MASSACHYU 


OF BOSTON 











Life Insurance Company of Virginia 


Insurance 


Payments to Policy holde re since Organization. a 
Is Paying its Policyholders nearly... 


Assets. ... 
Liabilities 


Capital and Surplus om 


in Force a 


GOOD TERRITORY FOR LIVE AGENTS 


OLDEST - 
Southern 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
( ONDITION ON DECEMBER 31, 


ORGANIZED 1871 


RICHMOND, VIRGINIA 


LARGEST 
Life 


- STRONGEST 
Insurance Company 


1913; 





94,668.092.00 
14,138,137.61 
$1,250,000.00 annually 











Life Insurance and Texas 


Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
State are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good fiel 
men to tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 
DALLAS, TEXAS 














The Cuarantee Life Insurance Co. | 


insurance in 


Assets over One Million. 

Business received first eight months, 
(average One Million a month), 

We want a capabie 

epersans open bsnl 


HOUSTON, TEXAS 


force over Twenty Millions of dollars. 


1913, over Eight Million 


general agent for vacant office. | 











The war risk is insured without extra pre- 
mium for members of the last 


wehr 


aoen Comeem 


ASSICURAZIONI 


Zweiten 


Aufgebotes 


Members of the standing army, first and sec- 
ond reserves, or the navy pay annually an 
additional premium of 1% ofoo of sum insured. 
reserve (Land- Professionals of the army pay 3 0/oo, those of 
and Landsturm). the navy 6 o/oo annually. 


GENERALI. 
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VALUING SECURITIES. 

One of the most important actions 
taken last week at the annual meeting 
of the National Convention of Insur- 
ance Commissioners was that appoint- 
ing the insurance departments of the 
States of Massachusetts, Connecticut 
and New York as a committee to decide 
on some uniform plan by which the va- 
rious insurance departments may value 
securities for the purpose of annual 
statements. 

In New York State the Insurance De- 
partment is given some latitude in the 
matter, and two or three years ago, 
when the securities market was de- 
pressed, the New York Department— 
and its lead was followed by most of 
the others—allowed the average price 
for the twelve months to be used in 
making valuations, instead of the mar- 
ket prices on December 31. 

Deputy Hoey, of the New York De- 
partment, suggested several days ago 
that the valuations as of December 31, 
1913 might be used. This committee 
of the commissioners will have to con- 
sider all the suggestions bearing on the 
subject and report some tangibie plan, 
probably at the time of the meeting 
of the commissioners to be held in 
New York in December. 

The element of danger in the situa- 
tion is particularly confined to the fire 
and casualty companies as the life in- 
surance companies are protected by the 
amortised system of valuation which is 
in vogue in New York and several other 
For the fire and casualty com- 
panies the situation presents more diffi- 
culties, as the size of the surplus shown 
in the report will naturally be governed 
by the committee’s decision. 


states. 


If the stock exchange should open be- 
fore the beginning of 1915, it would re- 
sult in forcing down more than ever 
the prices of securities. In this case, 


it is said that a disgruntled stockholder 
in a fire or casualty company might 
bring action for a receivership, particu- 
larly if he could show that the arbitrary 
basis of valuation used in the annual 
statement at the direction of the insur- 
ance commissioners did not represent 
the actual value in the market. This 
shows the importance of the work be- 
for this committee. 





BOARD CONTRACTS TABOOED 
The Association of Life Insurance 
Presidents has issued a synopsis of the 





laws and rulings of the various insur- 
ance departments relating to board con- 
tracts, stock selling and promotion 
schemes. 

Board contracts are expressly for- 
bidden by statute in 29 States and by 
department ruling in eight States. One 
State forbids «hem by departmental 
ruling unless offered to all policyhold- 
ers alike. In one more State board con- 
tracts have been declared illegal by 
the Supreme Court under the anti-dis- 
crimination statute, while ten States 
have no law or ruling on the subject. 

The sale of stock in connection with 
life insurance is expressly forbidden 
by statute in 32 States and forbidden 
by insurance department rulings in 
four. One State forbids the use of 
such schemes unless offered to all 
policyholders alike. In one other 
State the sale of stock in connection 
with life insurance is declared to be 
illegal by the attorney-general’s opin- 
ion unless an option on stock is con- 
tained in the policy. There are nine 
States which have no law, ruling or 
opinion on this important matter. 





WAR TAX MEASURE 





All Branches of Insurance Business 
Must Contribute to Federal 
Government’s Necessity 





Insurance in all its branches will be 
forced to contribute liberally to the 
Federal Government through the me- 
dium of a war tax asked for by Presi- 
cent Wilson in his special message to 
Congress. 

As prepared by the Democratic mem- 
bers of the Ways and Means Commit- 
tee of the House, the bill, among 
other features, provides for a tax ‘ot 
5U cents upon each bond of indemnity 
written; 8 cents on each $100 of life 
insurance issued; and one-half otf 
One per cent. on each dollar of pre- 
mium had by fire marine or general 
casualty writing companies. 

While the percentage charge seems 
small it really amounts to a heavy item 
for the larger companies, several ot 
the more prominent fire offices having 
paid out nearly $100,000 when the 
tax was in force during the Spanish- 
American war period. 





A POLITICAL MOVE 





Former Wisconsin Insurance Commis- 
sioner Not Worried Over 
Tax Suit 





Speaking of the action against four 
former insurance commissioners of Wis- 
consin to recover fees collected during 
their respective administrations, and 
now claimed by the State, Ex. Com- 
missioner W. A. Fricke, one of the 
quartet interested, said: 

“Just why the suit was started is a 
political story. For five years I have 
used my persuasive powers upon three 
attorneys general and the Governor to 
either grant me my day in court or dis- 
miss the action. It seems now, that after 
election, the matter may be reached; at 
least I hope so, and if it is, it will de- 
prive the papers of a periodical para- 
graph.” 





French Government and War Insurance 
In order to prevent any undue dis- 
turbance of foreign trade, and to facili- 
tate the importation of foodstuffs, the 
French Government has decided, under 
certain conditions, to guarantee the 
payment of insurance on ships for 
which war risks have been paid. The 
Government will guarantee up to 80 per 
cent. on French bottoms and the whole 
value of cargo imported under the 
French or an allied or neutral flag. The 
full value of cargo exported under the 
French flag will likewise be secured. 


The Human Side of Insurance 

















GEORGE LOESCH. 


George Loesch, Manager of the 
Metropolitan Agency of the Manhattan 
Life, has always been a successful per- 
sonal producer and a man of ideas that 
he was not afraid to carry out. He 
served about 15 years with the New 
York Life and later joined the Columbi- 
an National Life in Philadelphia. When 
Vice-President John F. Roche of the 
Manhattan Life joined that company a 
year and a half ago, he began looking 
around for a good hustler to put the 
Metropolitan Agency on the firing line. 
He secured Loesch who is a host in 
himself, and the local business at once 
began to boom. Mr. Loesch made a 
big hit with his breezy agency letters 
last winter, which were addressed to 
“Dear Mr. Wideawake.” Mr. Loesch is 
energetic and has a strong personality, 
but withal is tactful and a student of 
the business. 

* ” 

Fred W. Vanderpool, has resigned as 
associate editor of The Insurance Field 
to become special agent of the Florida 
Fire & Casualty Company. He will 
be succeeded in Atlanta for The In- 
surance Field by Ralph T. Jones, who 
was for many years connected with 
daily newspaper work, latterly in At- 
lanta, and at the present time is with 
the Georgia Chamber of Commerce. 
Mr. Jones enjoys a considerable famil- 
iarity with the insurance business. 

Mr. Vanderpool, through his associa- 
tion with The Insurance Field has be- 
come widely known to the insurance 
fraternity in the South. He has not 
only been in charge of the Atlanta 
office, but from time to time has trav- 
eled the territory from Virginia to 
Texas. He is particularly familiar with 
conditions in Florida, having been 
raised in that State at Maitland, in 
Orange county. 


HOAGLAND TO ADDRESS CHAPTER 

The New York city local chapter of 
the National Fire Protection Associa- 
tion will hold several meetings this fall 
in which subjects of current interest 
will be taken up. A meeting has been 
cailed for October 12 at which the 
principal speaker will be Ira Gould 
Hoagland, manager of the National 


Automatic Sprinkler Association of 80 
Maiden Lane. Mr. Hoagland will speak 
on the Salem fire and his address will 
be illustrated by stereopticon views. 
Mr. Hoagland will be one of the speak- 
ers before the Round Table Order of 
the Insurance Society at a date to be 
announced in October. 





Allen E—. Clough, secretary of the 
loss committee of the New York Board 
of Fire Underwriters has arranged a 
most comprehensive knowledge of loss 
adjustment work. This is demonstrat- 
ed by the fine selection of speakers 
chosen for the lectures to be delivered 
before the Insurance Society on loss 
adjustment topics. The speakers are 
experts in their respective subjects and 
the course has been laid out with 
great care. Mr. Clough himself wil] 
be the first speaker of the series at 
the meeting to be held in the New 
York Board rooms November 3 on the 
topic, “Theory of Insurance Indemnity.” 
Mr. Clough was originally connected 
with the London Assurance in adjust- 
ment work. When Miles O. Robb re- 
signed as secretary of the loss commit- 
tee of the New York Board about three 
years ago to become manager of the 
New York Fire Insurance Exchange, 
Mr. Clough was selected for the 
vacancy and he has made good in 
every way. He is an authority on the 
subject of co-insurance. 

* a > 

President John M. Taylor of the 
Connecticut Mutual Life, of Hartford, 
finds his summer recreation in auto- 
mobiling, just as he turns to literature 
in the winter months. Some days ago 
Mr. Taylor started on a motor trip that 
will lead him through the Berkshires 
and the White Mountains, with Poland 
Springs, Me., as the objective. Pleasant 
traveling at all times the route chosen 
is peculiarly attractive in the early fall, 
a fact that President Taylor fully 
appreciates. 

J * . 

Peter D. McGregor whose election to 
the presidency of the Western Union 
was an important happening of the past 
week, is a stalwart figure in fire under- 
writing circles of the Middle West, and 
is unusually popular with his associates, 
as much for his personal qualities as 
for his insurance knowledge. A fine 
type of the Highlander Mr. McGregor 
insists upon visiting every few years, 
the hills of old Scotia, over which he 
tramps with all the abandon of a schoo! 
boy. * * @ 

F. W. P. Rutter, general manager of 
the London & Lancashire Fire, of Liver- 
pcol reached New York a few days ago, 
hurrying on at once to Hartford. To- 
gether with United States Manager 
McIlwaine, Mr. Rutter will visit the 
chief agencies of his company here, 
gaining at close range information as 
t> general fire underwriting conditions. 
He will, moreover, consult with Alex- 
ander MacLean, United States manager 
of the London & Lancashire Guaran- 
tee & Accident Company, a subsidiary 
enterprise of the London & Lancashire 
Fire, about the always interesting cas- 
ualty situation. 

J > * 

Thomas T. Hammond, a Baltimore 
fire insurance agent and broker, has 
been nominated by the Republican party 
for Congress from the Fourth Congres- 
sional District, which is Baltimore in 
Baltimore city. 


CLASS PROVING EXPENSIVE 

Companies writing grain threshing 
machines are complaining of the nu- 
merous and expensive losses had upon 
the class during the present season; 
the Pacific Coast being an especially 
undesirable field in this respect. The 
most prolific cause of fire in threshers 
is smut upon the wheat, which explodes 
when under pressure. The average 
amount of insurance carried upon 
harvesting machines is $2,000. 





The Atlas Works of the Standard Oil 
Company in Buffalo had a narrow escape 
from a $1,000,000 loss this week. An 
explosion started a fire which caused 
$50,000 damage. 
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CAUSE OF FRICTION REMOVED 





Amicable Arrangement Reached Re- 
specting Sprinklered Business in 
New York 





Frank discussion at the joint confer- 
ence of representatives of the Under- 
writers Association of New York State, 
and the Empire State Committee of 
the Eastern Union, held in this city 
some days ago, eventuated in the prep- 
aration of a plan for handling sprink- 
lered business in the territory that will 
remove all cause of friction between the 
Continental group of companies and the 
Factory Insurance Association. 

At the same meeting the disturbance 
at Utica was reviewed, further consid- 
eration of the matter going over until 
F. W. Day, assistant manager of the 
Royal, and chairman of the New York 
Committee of the Eastern Union, who 
has been away for some time, returns 
to the city. 

The disturbance at Utica grew out of 
charges of unethical methods lodged 
against the Post agency of that city. 
Mr. Post has expressed his entire will- 
ingness to re-enter the local Board, sub- 
scribing to whatever rules it might 
adopt, but urging that a substantial de- 
posit be required from each member, 
so that penalties imposed might be col- 
lected without difficulty. The idea, 
while favored generally by’ the manag- 
ers, is not acceptable to the majority 
of the Utica local men, who seem most 
bitter in their opposition to Mr. Post 
and all who champion his cause. 


NEW ENGLAND UNDER REVIEW 





Eastern Union Names Strong Commit- 
tee to Hasten Reforms in 
Territory 





Appreciating that outside aid might 
prove effective in hastening needed re- 
forms in the New England field the 
Fastern Union some days ago named 
n unusually strong committee to co- 


operate with the New England Fire 
Insurance Exchange and the New 


Hampshire Board of Fire Underwriters. 
John H. Kelly, vice-president of the 


Westchester, as chairman of the com- 
mittee will have as his associates: 
Holman, assistant manager 


Charles J. 





C iercial Union; Guy E. Beardsley, 
assistant secretary Aetna; James H. 
Brewster, manager Scottish Union & 
National; Howard P. Moore, assistant 
secretary Home; reorge Neiley, of 


Field & Cowles, and Edward C. Brush, 
manager New England department ot 
the Pennsylvania Fire. 

Providence, R. I., and New Haven, 
Conn., each having previously been as- 
signed to Eastern Union committees, 
will not be considered by the gentle- 
men above named. 


DEALS WITH RATE MAKING 





Report of Pennsylvania Legislative in- 
vestigation Committee Being 
Prepared 





Chairman R. J. Baldwin of the Penn- 
sylvania Legislative Fire Insurance In- 
vestigation Committee, was in Harris- 
burg some days ago getting from the 
Insurance Department certain data, 
necessary to the final drafting of the 
committees’ report. 

The Committee was appointed about 
a year ago, and during the intervening 
period has held open sessions at Phila- 
deiphia, Pittsburgh, Wilkesbarre, Scran- 
tcn, Harrisburg and various other 
centers, at which all having grievances, 
real or imaginary, against fire insur- 
ance interests, were invited to come 
forward and un)»urden themselves. That 
few availed themselves of the privilege, 
despite its liberal advertising, justified 
the conclusion that the conduct of the 
business, upon the whole, was satisfac- 
tory. 

The Committee, heard from Secretary 
Weiderhold, of the Underwriters’ Asso- 
ciation of the Middle Department, the 
leading executives of a number of 
prominent domestic and foreign com- 
panies and from a number of special 
and local agents, as well as manufac- 
turers and merchants, all of whom h2d 
been asked to appear. 

Especial attention was devoted by the 
Committee to studying the question of 
rate making, the experts from the 
Middle Department explaining in care- 
ful detail the preparation of schedules 
and their method of application. 

It is understood that this question will 
come in for special treatment in the 
Committee’s report. Another matter to 
be reviewed is the inspection of build- 
ing and fire extinguishment devices by 
underwriters, though no hint has been 
gleaned as to whether the Committee 
will make recommendations in connec- 
tion therewith or not. 





COTTON SEED OIL MILLS. 

Those familiar with the cotton seed 
oil industry in the South predict that 
the output of the product this year 
will not equal that of 1913 by at least 
fifty per cent. This probable condition 
will not result from crop shortage or 
salable demand, but solely because ot 
the inadequate banking facilities. 
Cotton seed oil mills range in capacity 
from 8,000 to 20.600 bushels of seed, 
the money necessary to handle even 
a small output being not less than 
$100,000. In past seasons reputable 
manufacturers have experienced no dit- 
ficulty whatever ta getting all the ac- 
commodation they needed from finan- 
cial houses, but this year the money 
men have become so conservative that 
they refuse to part with cash no matter 
how attractive the collateral. 
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PREVENTION OF GARAGE FIRES 
Law in New York State Effective 
January 1 Calls for Many 
Changes 








State Fire Marshal Ahearn of New 
York, has notified all automobile own- 
ers of the new law governing the con- 
struction and maintenance of garages. 
that becomes operative on January 1 
next. 

In part the Marshal’s bulletin says: 

“By the term ‘Public’ or ‘Commer- 
cial’ garage is meant a building or 
that portion of a building wherein are 
kept more than three automobile or 
motor cars charged with or containing 
a volatile inflammable fluid for fuel or 
power. 

“When any portion of a building is 
used as a garage, the garage shall be 
deemed to embrace all of the building 
not separated from the garage proper 


by standard fire walls. All openings in 
such walls shall be protected on both 
sides by standard fire doors, con- 
stantly closed, except when temporarily 
opened for passage. 

“A private garage, housing not more 


than three cars, if within 15 feet of 
any other building, must be of non- 
combustible material. 

“No stoves, forge, torch, boiler or 
other furnace, and no flame or fire 
shall be used or allowed in any gar- 


There must be wire guards on all 
so as to be ex- 


age. 
electric lamps located 
posed to mechanical injury. If are 
lamps are used, they must be enclosed 
and so located as not to be exposed 
to mechanical injury. 

“On the floor of every garage must 
be kept boxes or buckets of sand, pro- 
vided with hand scoops, for fire ex- 
tinguishing purposes only. There shall 
be self-closing metal cans for keeping 
inflammable waste materials in. 





FRED. S. JAMES 





“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 


TABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


United States Managers 
No. 123 WILLIAM STREET 


NEW YORK CITY 





GEO. W. BLOSSOM 
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FAVOR LOSS BUREAU PLANS _ DUE AMERICAN yenoe FIRE 





OF NATIONAL BOARD OF F. U. 





Resolutions Passed by the Fire Marshals 
at Convention in Asheville, 
North Carolina 





The Fire Marshals’ convention in 
Asheville, N. C., adopted the following 
resolutions: 

We desire to go on record as heartily 
endorsing the work of conservation ot 
the property assets of our country and 
the lives of our people by every agency 
along this line of endeavor. We be- 
lieve it to be the province of this as- 
sociation to encourage all of the bodies 
and societies engaged in this sort of 
work. We are especially grateful to 
the National Board of Fire Under- 
writers and the National Fire Protection 
Association for the magnificent work 
being done by those bodies along the 
line of fire prevention. 

We desire to commend to this asso- 
ciation the annual address of the presl- 
dent and recommend the adoption of 
the wise preventive measures therein 
contained. We are convinced that one 
of the strongest agencies along the 
line of fire prevention is the ‘work that 
can be done in the public and parochial 
schools, and we believe that this work 
should receive the attention and en- 
couragement of every fire marshal in 
North America. 

Realizing the tremendous fire waste 
from carelessness with matches, we 
recommend the adoption by State legis 
latures or municipal authorities, of the 
suggested regulations proposed by the 
National Fire Protection Association; 
recognizing the tremendous property 
loss from lightning fires we recom- 
mend and endorse the proper installa- 
tion of approved lightning rods on 
buildings in rural communities, and 
urge the importance of the effective 
maintenance of the same, 

The Fire Marshals’ Association of 
North America heartily endorse the 
plan for the establishment of a loss 
bureau by the National Board of Fire 
Underwriters and pledge itself to co- 
operate by adopting the method and the 
uniform blank as incorporated in the 
Board’s report as submitted, by recom- 
mending to all classes of insurance 
companies that they join the National 
Board of Fire Underwriters in this 
movement and by furnishing such data 
to the Board as may be received by 
us and which its Loss Bureau would 
not obtain. 


PUBLIC ADJUSTERS IDLE. 


While some complaint is made of 
roor business on William street a bright 
side of the picture is that losses are 
not frequent. One of the public adjust- 
ers, employing a large stau, says that 
most of his men are idle. 








The loss of the Baker Printing Com- 
peny, Newark, which burned sometime 
ago, has not yet been adjusted. 


Warsaw of Russia Owes Defunct Phila- 
delphia Company Over 
$228,000 





Chief among the assets of the de- 
funct American Union Fire, of Phila- 
delphia, is its claim against the War- 
saw Fire, of Russia, with which it had 
a reinsurance arrangement. 

The details of the claim are set forth 
in the report of the New York Ins. - 
ance Department’s newly completed 
examination of the Warsaw, and is as 
follows: 

Due American Union; for return pre- 
miums, $264,864.16; for unpaid fire 
losses, $113,246.40; total, $378,110.58. 

Due Warsaw Fire; for premiums, 
$16,060.29; return commissions, $64,- 
689.01; balance from November 1912 
to February, 1913, $68,686.97, total, 
$149,436.27. Balance due American 
Union, $228,674.29. 

Continuing the report says: “Further 
verbal information obtained from Mr. 
Donaldson indicates that additional 
claims exist against the Warsaw for 
return premiums in an_ estimated 
amount of $7,500, making a balance due 
the American Union of $236,174.29, and 
such amount has been entered as a 
liability in the foregoing general and 
capital statements. 

“These additional claims are in liti- 
gation and are for return premiums on 
policies covering risks located in the 
States of Arkansas, Florida, North 
Carolina and Virginia. 

“No verification was made of the 
figures set forth above, owing to the 
fact that complete records in connec- 
tion with the final adjustment of ac- 
counts have not yet been received by 
the Warsaw.” 





BUFFALO SARCASM 


Writing to a Buffalo newspaper a 
policyholder wants to know why fire 
insurance rates have been raised there, 
saying that the city has a new pump- 
ing station, has improved its fire de- 
partment and there are other improve- 
ments. 

“Have the rates been raised on ac- 
count of the war?” he queries. 





SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 


Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


New York Chicago Minneapolis Dulut, 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
STATEMENT, JANUARY Ist, 1914 


LIABILITIES 
I nis whaben chesccscascency castneivest $2,000,000.00 
Reserve for Re-Insurance.....................-.-. 8,140,336.00 
Reserve for Outstanding Losses.................. 612,523.00 
Special Reserve for Contingent Liabilities ....... 300,000.00 
ee ree 350,462.00 
ESSERE IE Se ea TE eee 4,082,441.00 
BN MD vasisis205005.00nnuibneiiennieadponaiins $15,485.762.00 


H. A. SMITH, Vice-President 


Assistant Secretaries 
F. D. LAYTON S. T. MAXWELL Cc. 8. LANGDON 


SURPLUS TO POLICYHOLDERS $6,082,441.00 


JAMES NICHOLS, President G. H. TRYON, Secretary 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 















_ F. H. HAWLEY, Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


hs Qhio’s Oldest and Strongest Company 


ie Net Surplus Over $1,015,000.00 
AN AGENTS COMPANY 


E. K. SCHULTZ | LOGUE BROS. & CO. 


PHILADELPHIA PITTSBURGH 
General Agent General Agents 


Eastern Pennsylvania, New ‘ 
Jersey and New York Western Pennsylvania 























San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by h2ad 
office in Liverpool 


U. S. Gash Assets, Dec. 31, 1913 $14,261,648.20 
4,629,018.15 
3,239,491.00 
1,427,290.00 


Surplus, ee ae 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 


Losses Paid by Baltimore Fire, 1904 — 1,051,543.00 


Insurance Zo. 


in 


Over $137,000,000.00 


Losses Paid in the United States 










HENRY W. EATON, MANAGER 


G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, ASST. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


NEw YORK OFFICE 
80 William St. 


CIMICED 
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WILL LECTURE ON LOSSES 


INSURANCE SOCIETY PROGRAM 


Remarkable Series of Talks by Ad- 
justers and Lawyers Extends 
Over Two Years 





The Insurance Society of New York 
has mapped out a course of lectures 
that will extend over a period of two 
years and which will deal with ques- 
tions arising in the course of adjust- 
ment of losses. A remarkable aggre- 
gation of talent, including some of the 
best known adjusters and insurance 
lawyers, has been gathered together 
for this course by the program com- 
mittee of the Insurance Society of New 
York, consisting of Allen E. Clough, 
chairman; W. N. Bament and E. B. 
Hopwood. 

Identity of the Lecturers 

Of the speakers Mr. Clough, who will 
deliver the introductory lecture, is 
secretary of the committee on losses 
and adjustments of the National Board 
of Fire Underwriters, and is also chair- 
man of the loss committee of the New 
York Board of Fire Underwriters; W. 
N. Bament, is general adjaster for the 
Home; George R. Branson, is president 
of the Williamsburg City; E. B. Hop- 
wood, of the Commercial Union, is the 
city’s leading expert on automobile 
losses; W. J. Nichols is general ad- 
juster for the North British & Mer- 
cantile; L. C. Williams is general ad- 
juster for the Atlas; W. O. Robb 1s 
manager of the New York Fire Ins r- 
ance Exchange and one of the country’s 
great authorities on difficult loss ad- 
justments; W. J. Greer, is manager of 
the General Adjustment Bureau. 

S. R. Weed is of Weed & Kennedy; 
W. R. Pitcher is the dean of the ad- 
justing corps in New York city; E. W. 
Wile is adjuster for Kelly & Fuller, and 
was formerly New York manager of 
the old Gans Sulvage Company; John 
Hankin is said to be making nine-tenths 
of the machinery estimates for insur- 
ance companies in Greater New York, 
and is a partner of John Darlington; 
W. R. Freeman is an old-time adjuster 
who is with the New York Board of 
Fire Underwriters. 

Insurance Lawyers 

Of the lawyers Leo Levy is an ex- 
pert on the :»ortgage clause; W. H. 
Van Benschoten is a member of the 
firm of Bowers & Sands, counsel for 
the North British & Mercantile. He 
has also hand!ied the libel suit brought 
by “Boss” Barnes of New York against 
Colonel Roosevelt. F. O. Affeld, Jr., 
is a member ct a famous insurance 
family and a _ well-known insurance 
legal expert; W. B. Ellison was 
formerly corporation counsel of New 
York and is counse! for many com- 
panies; Edgar J Nathan is a member 
of Cardoza & Nathan, counsel for the 
Royal; James A. McKenna is a public 
accountant. 

Titles of Lectures 

The speakers who have so far ac- 
cepted and the title of their lectures 
follow: 

A. E. Clough: 
Indemnity.” 

W. N. Bament: “Direct and Conse- 
quential Loss. The distinction between. 
No liability loss by interruption ot 
business, manufacturing processes or 
otherwise.” 

L. C. Williams: “Actual cash value 
of property at the time any loss or 
damag2 occurs. Liability is for the 
actual cash value of the property at the 
time any loss or damage occurs with 
proper deduction for depreciation how- 
ever caused, and shall in no event ex- 
ceed what it would then cost the as- 
sured to repair same with material of 
life kind or quality.” 

W. O. Robb: “Appraisals.” 

Robert J. Fox: “The sum for which 
the company is liable shall be payable 
sixty days after due notice, ascertain- 
ment, estimate and satisfactory proof 
of loss have Leen received by the com- 
pany in accordance with the terms of 
the policy. What is a claim and satis- 
factory proof of loss?” 

Edgar J. Nathan: “Ownership. Sole 


“Theory of Insurance 


and Unconditional Ownership. Insur- 
able Interest. Change in Interest Title.’ 

W. B. Ellison: “No liability for loss 
by order of civil authority; for loss 
by explosion unless fire ensues; if 
building or any part thereof fall except 
as a result of fire; for loss occasioned 
by ordinance or law regulating con- 
struction or repair to building.” 

W. J. Nichols: “No liability, unless 
specifically assumed, on drawings, tools, 
models, patterns, scientific apparatus, 
store or office turniture or fixtures, or 
property held on storage or for repairs.” 

Leo Levy: “Policy lines 56 to 59 
inclusive. If, with the consent of the 
company an interest under the policy 
shall exist in favor of a mortgagee or 
of any person or corporation having 
an interest in the subject of insurance 
other that the interest of the insured 
as described herein, the conditions 
heretofore contained shall apply in the 
manner expressed in such provisions 
and conditions of insurance relating to 
such interest as shall be written upon 
and attached or appended hereto. The 
standard mortgage clause (note that no 
reference is made to whether the whole 
insurance is valued or not or by solvent 
or insolvent insurers in the full con- 
tribution clause). The simple loss pay- 
able clause.” 

W. H. Van Benschoten: 
tion.” 

W. J. Nichols: 
toppel.” 

F. O. Affeld, Jr.: “Authority of ad- 
ministration and executors over real 


“Subroga- 


“Waiver and Es- 


property. Authority of receivers and 
trustees,” 
W. J. Greer: “Commission clause. 


For whom it may concern; as now or 
may hereafter be constituted.” 

George R. Branson: “Psychology 
of Loss Adjustn:ents.” 

James A. McKenna: “Ascertainment 
of sound values from books of account; 
how profits are arrived at.” 

E. W. Wile: “Salvage handling; 
why and how; should be minimized.” 

E. B. Hopwovud: “Adjustment of auto 
losses.” 

John Hankin: 
machinery losses.” 

W. R_ Freeman: 
building losses.” 

W. O. Robb: “Use and occupancy: 
profits and commissions; rents and 
leasehold.” 

A. E. Clough: “What is whole 1n- 
surance? Apyorticnment of non-con- 
current insurance.” 

S. R. Weed: “Methods of fire loss 
adjustments—old and new.” 

W. R. Pitcher: “Reminiscences of 
unusual loss claims and interesting ad- 
justments.” 

The Insurance Society will make a 
book of the iectures when they are 
completed. Ail will be copyrighted. 


“Ascertainment of 


“Adjustment of 





KEEP FUNDS HERE 





Reported Some Home Offices Don’t 
Want Money Sent Them 
Until War Ends 





Here are a couple of little straws 
showing the way war winds are biow- 
ing. 

Some of the United States managers 
are not making remittances to the 
home offices, at the request of tne 
latter. This is because (in the event 
of a crisis abroad) it were better to 
have the funds on this side of the 
water. 

One of the most aggressive reinsur- 
ance offices is refusing to take treaty 
business away from rival companies, 
saying that this is no time for sharp 
competition. 





John G. Simmonds Companies 

The recent appointment of the John 
G. Simmonds Suburban Agency as suD- 
urban general agent for the Insurance 
Company of the State of Pennsylvania 
makes this agency one of the strongest 
offices on the street. The companies 
represented in the agency are the 
American Central, British America, 
Farmers Fire, Milwaukee Mechanics, 
Bcston, Rhode Island, New Haven and 
Insurance Company of State of Penn- 
sylvania. 


FIRE 
EXTINGUISHER 


S the most efficient extinguisher of 


__- 


"ORL QUART FIRE re EXTINGUrntR 
mse 


gasoline fires, and fires in highly 
inflammable materials. 


It is the logical and only practical ex- 
tinguisher for equipment of automobiles, 
on which it secures for the owner a 15% 


TO OPERATE 
HANOLE TO LEFT 


TURN 
WORK LIKE A PUMP 





reduction in insurance rate. 


It is ideally suited for motor boat pro- 
tection, since Pyrene gas, the extin- 
guishing agent, gets under the belge 
boards and reaches the seemingly 
inaccessible fire. 

approved by the United States 
Steam Boat Inspeciont 
Service. 


Pyrene is 








Brass and Nickel-plated Pyrene Fire Extinguishers are the only one-quart 
fire extinguishers included in the list of eS | Fire ocataae ances issue od 
by the National Board of Fire Underwriters. 














Pyrene Manufacturing Co., 1358 Broadway, ew York 


Aberdeen, 8. D. Boston Denver Milwaukee Richmond 
Alton Buffalo Detroit New Orleans St. Louis 
Anderson,S C., Chariotte,S.C, Duluth Norfolk St. Paul 
Atlanta Chicago rargo, N. D. Oklahoma City Salt Lake City 

| Baltimore Cincinnati Jacksonville Phoenix San Antonio 

|} Birmingham Cleveland Louisville Philadelphia York, Neb. 

| Bridgeport Dayton Memphis Pittsburgh 

{ PACIFIC COAST DISTRIBUTORS: Gorham Fire Apparatus Co,, San Francisco, Los Angeles, 
Seattle. Distributors for Great Britain and the Continent The Pyrene Co., Ltd., 19-21 Great 
Queen St., London, W.C. CANADIAN DISTRIBUTORS: May Oatway Fire Alarms. Ltd., 
Winnipeg, Vancouver, Toronto 








M’GREGOR NOW PRESIDENT 


Manager of Queen Heads Western 
Union—Sprinklered Risk Situa- 
tion Reviewed 
Peter D. McGregor, Western man- 
ager of the Queen, and one of the strong 
figures in the central territory, was 
elected president of the Western Union 
at the annual meeting of that organiza- 
tion on Thursday last. At the same 
time John Marshall, Jr., manager of the 
Fireman’s Fund, was chosen vice-presi- 
dent and E. B. Hatch re-elected secre- 

tary. 

Sprinklered business and the proper 
method of its handling, formed a lively 
subject for discussion at the meeting, 
as was expected would be the case. 
Certain offices complained that they 
were being unfairly dealt with by their 
larger and more powerful associates in 
seeking sprinklered risks and agiiated 
for a more rigid system of rules govern- 
ing the writing of the class, or the re- 
moval by the Union of all jurisdiction 
in the matter. This latter alternative 
not commending itself to managers gen- 
erally, it was decided to maintain the 
present status, though referring the sug- 
gested changes in method to a special 
committee for careful investigation. 

Changes in the frame building classi- 
fication at Chicago and at Milwaukee 
were sanctioned, as was the extension 
of the Milwaukee agreement to embrace 

ntive eounty 

Ww hile full of interest the gathering on 
the 17th was devoid of special features, 
decision in the various matters passed 
upon having been largely discounted. 


A TOTAL LOSS 
The loss of the East Jersey Pipe 
Works at Paterson is total. The insur- 
ance is more than $200,000. Just how 
the fire started is still a mystery. 


LIGHTNING LOSSES 
Somebody is Careless, Says H. H. 
Walker of Farm Department of the 
Home 





H. H. Walker, of Chicago, secretary 
of the farm department of the Home of 
New York, was asked by The WDastern 
Underwriter, upon the celebration of his 
seventy-fifth birthday recently, for some 
of his views on the early days of farm 
underwriting. He said: 

“Really there was but very little in- 
surance of farm property at the time 
1 entered the business, 1859, only an 
occasional risk, and that under mercan- 
ile form of policy, and there was but 
little occasion for such insurance. The 
life and habits of the farmer of that 
day were plain and simple, and his care 
of his property altogether of a better 
kind than could now be expected. 

“Many years later, and when insur- 
ance was available and confidence in 
the Company somewhat established, the 
average farmer seemed to enjoy a rest 
and peace of mind concerning his prop- 
erty practically unknown in 1859. 

“Claims for loss by lightning these 
days, and during the lightning season, 
say June and September, inclusive, 
come up by the hundreds for attention. 
Somehow the strokes of the lightning 
oceur with a remarkable sort of care- 
lessnes on the part of somebody. 

“Query: Is the conductivity, to put 
it that way, of an insurance policy ac- 
countable for the great increase of loss 
and damage caused by lightning?” 





L. & L. Gives to Fund 
The directors of the London and 
Lancashire Fire Insurance Company, 
Limited, in addition to a previous dona- 
tion of £500 to the Prince of Wale’s 
National Relief Fund, have now made 
a further donation of £500 to the 

Liverpool War Distress Fund. 
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BUYING COTTON 





Insurance Companies Asked to Partici- 
pate in the Bale Purchase 
Movement 





Fire insurance companies and their 
agents throughout the country have 
been urged to join the “Buy-a-Bale” 
cotton movement. 

A circular letter from the St. Louis 
Chamber of Commerce dealing with the 
subject says in part: 

“The cotton surplus this year will 
be about 3,000,000 bales. We mean, by 
surplus, that part of the cotton which 
would be sold abroad but for the Euro- 
pean war. These 3,000,000 bales of 
cotton at ten cents a pound, represent 
to the southern farmer who raised 
them about $500,000,000. Unless some 
way can be found for the farmer to 
sell his cotton, this amount of money 
will be lost and it will make all the 
difference between comfort and dls- 
comfort, in many cases approaching 
actual suffering to him and his famiy; 
besides which, the trading of the mer- 
chants in the cotton sections, and the 
manufacturing and jobbing sections otf 
the rest of the country, with the Soutn, 
will be cut in two.” 

Plea to Individual. 

The Buy-a-Bale Committee asks as 
many persons in each community who 
can afford it to subscribe to a bale ot 
cotton at $50 a bale, so this surplus 
may be disposed of. If storing facili- 
ties are not obtainable, the committee 
will gladly take care of that detail as 
also, insurance, etc. The committee 
will act ag purchasing agent for all 
individuals who send their subscrip- 
tions, receipts being given in every 
ease. The cotton thus secured will 
be held until such time as in the best 
judgment of the committee commer- 
cial conditions of the country may be 
served by its sale, and when sold, pro- 
ceeds will be disbursed to individual 
purchasers pro rata. 

Hartford insurance companies have 
been asked to take part in the “Buy- 
a-Bale of Cotton” movement sweeping 
over the country. 

The Hartford Fire has left participa- 
tion in the movement to its general 
agents in Atlanta and Dallas, and the 
Company has not been advised as to 
their attitude in the matter. 

The Phoenix is not taking any action 
with respect to the movement. 

A. G. McIlwaine, Jr., president of the 
Orient, was out of the city, at the time 
the appeal to Hartford companies was 
made, and the Company has made no 
statement yet as to its position in the 
matter. 





ANOTHER HOTEL FIRE 





St. Charles, Near Canastota, Completely 
Destroyed—Loss Nearly 
$150,000 





The Hotel St. Charles, at Sylvan 
Beach, near Canastota, N. Y., an ex- 
clusive summer hotel, was destroyed by 
fire a few days ago. The fire started 
early in the morning, from an unknown 
cause. The building was erected fif- 
teen years ago. The loss is estimated 
at $150,000. 

A large number of summer resort 
hotels in New York State burned this 
year. 





CONTESTS TAX LAW 





Citizens of Missouri Declares Louisi- 
ana Act Penalizing Foreign Com- 
panies Illegal 





Holding the Louisiana law imposing 
a tax of one per cent. upon the pre- 
miums of foreign fire insurance com- 
panies, to be in violation of the State’s 
constitution, the Citizens Fire, of St. 
Louis, has brought suit against its en- 
forcement. 


FIRE MARSHAL CONVENTION 





A Loss Affects Every Citizen, Says 
Commissioner J. R. Young of 


North Carolina 





The ninth annual convention of the 
Fire Marshals’ Association was held in 
Asheville some days ago. One of the 
features was an address by Insurance 
Commissioner J. R. Young, whose sub- 
ject was “How Can the Fire Marshal 
Best Enlist the Hearty Co-operation of 
Municipal Officers in Fire Prevention 
Work?” 

“Too frequently there is a feeling 
among the people as well as with their 
Officers that the fire waste does not 
affect them; that when a fire occurs 
the loss of property is paid for by the 
insurance company, and that is an end 
o: it,” said Commissioner Young. “How- 
ever, we must teach them that every 
loss affects not only the insurance 
company, but the cities and towns as 
well as the State and her citizens, be 
cause the rate of insurance is based on 
the amount of fire loss, and eventually 
sufficient sums must be collected in 
premiums by insurance companies to 
paid out in losses and expenses. Even 
if the fire insurance companies pay the 
reimburse them at least for the amount 
losses on all property covered by their 
policies, yet there still remains about 
50 per cent. of the property in the 
community wpon which there is no in- 
surance at all, and the owners must 
lose this. Thus our citizens must pay 
the premiums for the amount reim- 
bursed them by insurance companies, 
and bear outright the loss of property 
not covered by insurance, to say noth- 
ing of the loss in deaths and injuries 
to themselves and their loved ones 
which cannot be estimated or repaid. 

“It should also be brought home that 
the effect of any fire is to wipe out so 
much property of the individual, and 
sO much taxable property of the city, 
the county, and the State; that the 
loss belongs to all, and affects them 
all in their several capacities. On an 
average, this loss amounts to $15 for 
each family. 

“Another startling fact is that the 
bulk of this fire waste is preventable.” 


ADMITTED TO WISCONSIN 








National Entered in Ekern’s 
State—Commissioners at the 
National Capital 


First 





Washington, Sept. 21.—Several insur- 
ance commissioners were in town on 
Saturday, returning from the Ashe- 
ville convention. Among them was 
Commissioner Ekern, of Wisconsin, 
who said that he had just admitted 
the First National to his State. With 
its fine assets and its comfortable sur- 
plus the First National is going ahcad 
in splendid shape as an agency com- 





pany. 
Attorney Ryon, of the National 
Board, entertained a party of insur- 
ance men at the New Willard on Satu. 
day night. 
The new insurance commissioner 


of the National Capital is anxious to 
get a new insurance code for the Dis- 
trict. He believes that many abuses, 
not only on the public but in their opera- 
tion on companies, could have been 
corrected if there had been a satis- 
factory collection of insurance laws on 
the books. Maryland also wants new 
insurance laws, giving the department 
more power. 

The Washington commissioner 1s 
soid to be in sympathy with the at- 
tempt to reach some system in W4sh- 
ington, which will bring fire insurance 
rates that are fair to the companies 
as well as the assured. Washington 
fire insurance rates have long been 
a joke, except to the companies. 





RE-OPEN MUNICH OFFICE 
The Munich Reinsurance Company’s 
London office which was closed after 
war started has been re-opened by 
special permission. 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 








First Nationa 


Fire Insurance Company 
Of The United States 


WASHINGTON, - - D.C. 


STATEMENT DECEMBER 31, 1913. 





582. 
1,391,550.28 


Responsible Agents wanted in Cities and Towns where Company is not now represented 








THE YORKSHIRE "~“zspermazas 


The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
FRANK & DuBOIS, U.S. Managers ERNEST B. BOYD, Underwriting Manager 
is 0. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N.C. 
; SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers Atlanta, Ga 
Louisiana & Mississippi Department, JAS. B. KOSS, Manager, New Orleans, La. r < 








JOHN G. EWING 
President 


C.J. HIGGINS 
Vice-Pres. 


PATRICK NOUD 
2nd Vice-Pres. 


M. W. WELSH 
Sec. & Treas. 


& THE COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


Authorized Capital - - $1,000, 000.00 

Cash Capital paid in - - - 902,650.00 

Surplus to Policyholders - - 1, 174,537.73 
EDWARD BLIVEN, Managing Underwriters 


RELIABLE AGENTS WANTED 


New York, New Jersey, Pennsylvania, Michigan, Ohio, Illinois, 
Indiana, Wisconsin, lowa, Wisconsin 


H. H. RIMINGTON, Special Agent, Room 303, 119 So. 4th Street - 





Philadelphia, Pa. 











ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
EST/ BLISHED 1857 


STATEMENT JANUARY I, 1914 
RES OIE II $1,439,399.53 
i OP LE OT eee eee! as 579,631.12 
og, RT nnn En ee cee ee 859,768.41 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 

















) JOHN L. DUDLEY, Pres. JOHN E. KING, Vice-Pres. GEORGE E. WOOD, Vice-Pres. 


The John L. Dudley, Jr. Co. 


84 William Street, New York City 
General Agents in the U. S. for the Arlington Fire, of Washington, D. C. 


GENERAL AGENTS SUBURBAN DEPARTMENT: 
Western Assurance, of Canada Sterling Fire, of Indiana 








HEAD SUBURBAN AGENTS: 
Atlas Assurance Co., London; Sun Underwriters, London; Nord-Deuteche, 
Germany; County Fire, Philadelphia 
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CAMDEN’S FIRE HAZARD 





Little Danger of Conflagration in the 
Mercantile Section Says Na- 
tional Board 





The engineers of the National Board 
of Fire Underwriters who have investi- 
gated the city of Camden, N. J., dis- 
cussing the conflagration hazard there, 


say in part: 
“The weak structural conditions, 
combined with the narrow streets, 


numerous overhead wire obstructions 
and inadequate fire-fighting facilities, 
would normally create a severe con- 
flagration hazard; however, as con- 
gestion is lacking, private protection 
is provided where most needed and 
powerful outside aid is available with- 
in a short time, the resulting con- 
flagration hazard as a whole is low. 
Owing to weak construction and some- 
what inadequate fire-fighting facilities 
severe individual and group fires are 
probable. The hazard in the residential 
districts is slight.” 

The fire protection facilities of the 
city are summarized by the engineers 
as follows: 

“Water Supply.—Municipal Works— 
Records and plans generally adequate. 
Supply from artesian wells; capacity 
little greater than maximum consump- 
tion; no storage. Pumping equipment 
not sufficient, even considering small 
reserve station. Force mains adequate. 
Standpipe of slight value. Consump- 
tion moderately high. Pressures low. 
Main arteries and secondary feeders 
of good size and well arranged in most 
sections. Minor distributors generally 
well gridironed; considerable 3 and 
4-inch pipe, but being replaced. Old 
pipes apparently in poor condition inter- 
nally. Gate valves generally well 
spaced and in good condition. Hydrants 
fairly well spaced, mainly of satisfac- 
tory size and in good condition. 

“Stockton Water Company.—Supply 
from wells sufficient. Pumping capac- 
ity fairly adequate; reserve equipment 
in poor condition. Standpipe too small 
to be of value for fire protection. Con- 
sumption high. Pressures good. Main 
arteries of fair size, but system in- 
complete. Minor distributors mostly 
too small; gridironing good in close- 
ly built sections. Gate valves in good 
condition. Hydrants in good condition, 
but too far apart in many cases. 

“Fire Department.—Full paid; under 
supervision of council committee; chief 
experienced. Only fair financial sup- 
port. Appointments and promotions 
subject to political influences. Com- 
panies slightly ounder-manned = and 
strength not well maintained. Dis- 
tribution of companies mainly good. ‘To- 
tal engine capacity slightly inadequate; 
engines not well cared for and crews 
poorly trained. Apparatus, except two 
older trucks, in good condition. Minor 
equipment and appliances for handling 
large streams deficient. A good sup- 
ply of suitable engine fuel. Ample 
hose supply, but not regularly tested. 
response to box alarms good, except in 
East Camden; too few engines on tele 
phone and second alarms. Discipline 
fair; drills and training lacking. Fire 
methods fair. Building inspections o7 
little value. 


“Fire Alarm System.—Under super- 
vision of the electrical bureau. Auto- 
matic system, insecurely housed. Ap- 


paratus at headquarters fairly complete 
with allowance for growth. Wiring at 
headquarters and houses good to very 
poor. Batteries and charging circuits 
mainly satisfactory. Boxes mainly of 
good type, but not properly conspicu- 
ous at night; distribution mainly good. 
Extensive additions to underground 
system in recent years; overhead wires 
part bare and part insulated; some 
on poles with high and low potential 
light and power wires. Duplicate 
alarm circuits to fire stations. ‘lele- 
phone system adequate. Tests frequent. 
Incomplete records of tests and 
troubles. Complete maps and records 
of circuits provided.” 


INVESTIGATED 16,500 FIRES 





Pennsylvania Fire Marshal Says 60 
Per Cent. Were Caused By Care- 
lessness. 





Fire Marshal J. L. Baldwin of Penn- 
sylvania, has issued his annual report. 
His office investigated 16,500 fires dur- 
ing the year. He declares that 65 per 
cent. of them were due to carelessness. 

Marshal Baldwin has directed his 
deputies to start a crusade for fire pre- 
vention. The first thing to do is to 
clean up generally, he says. 





ENTERTAIN THEIR PRESIDENT 

Members of the Syracuse, (N.Y.) 
Liability Association on Saturday last, 
gave a complimentary luncheon to A. 
T. Armstrong, president of the organiza- 
tion, on the eve of his departure to at 
tend the National Association’s conven- 
tion at White Sulphur Springs, W. Va. 





MID-YEAR MEETING IN SESSION 
Members of the New Jersey Agents 
Association are holding their semi-an- 
nual gathering at Atlantic City to-day 
(Thursday.). 
PROTECTED BY PYRENE 


Although of the most approved fire- 
proof construction, the newly completed 
municipal lighting plant at Cleveland, 
Ohio, has been fully equipped with 
Pyrene fire extinguishers as an addi- 
tional safeguard against fire. 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
FIRE 
Head Office - - Toronto, Canada 
United States Branch 





January 1, 1914 
ne OP OO EE CEE 
Ee TR WB) svisaccccee 


$1,889,180.99 
727,908.12 





W. R. BROCK, President 
WwW. B. MEIKLE, Vice-Pres. & Gen. Manager 











Capital Stock - - 
Liabilities - 


Net Surplus - - 
Total Assets - 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 





Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


P. L. HOADLEY, President 


- $1,000,000.00 
5,452,043.92 

° 300,000.00 

. 3,252,859.29 


- $10,004,903.21 


Cc. W. Bailey, V. Pres’t. 
A. C. Cyphers, Treas. 


























FULL PAY FOR PHOENIX SOLDIERS 

The directors of the Phoenix Assur- 
ance Company, of London, have arrang- 
ed that employes in their home service 
who are called out on naval or military 
service shall be paid full salary dur- 
ing their absence and shall have their 
posts kept open for them. 





TWO HUNDRED AND FIFTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 








UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859. 


Statement, January 1, 1914. 


Cash Capital ....... $1,000,000.00 
re 7,260,197.27 
Net Surplus ........ 2,596,266-99 
Surplus for Policy 

olders .. «+ 3,596,266.99 


HEAD OFFICE 
Cor. William & Cedar Streets 











QUEEN 


lus. Co. of America. 
YEW YORK. 
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Special Agent Wanted 





ence preferred. 


Wanted, by well-established Fire Insurance Company, 
Special Agent to cover New York State. 
years of age, of good habits, and at least three years’ experi- 
Necessary to live in Syracuse or Rochester. 
Applicants must state age, experience, salary received in last 
position, and salary expected to start. 
Eastern Underwriter, 105 William Street, New York. 


One about thirty 


“Opportunity,” care of 


For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 
Holders - - - 1,741,305.00 


The rea! strength of an insurance c ig ip 
the conservatism of its management, and @o man. 
agemeht of THE HANO is an absdlute as- 
surance of the security of its policy. 


R. EMORY WARFIELD - 


President 
JOSEPH McCORD .- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Seo'y 
JAMES W.HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














WM. G. WHILDEN, President 


New Jersey 








NEWARK, N. J. 
Capital 
Net Surplus ; 


Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 


GEO. E. LYON, Secretary 


Fire Ins. Co. 


. $1,000,000.00 
426,215.23 


JOHN C. PAIGE CO. 


INSURANCE 


65 KILBY ST. BOSTON, MASS. 
Se 


“ The Leading Fire Insurance Company of 
menca™ 





CASH CAPITAL - $5,000,0%0.00! 
WM. B. CLARK, President 
Vice-Presidents 
HENRY E. REES A. N, WILLIAMS 
Secretary 
E. J. SLOAN 
Assistant Secretaries 
GUY E. BEARDSLEY 
RALPH B. IVES 


W.F, WHITTELSEY, Marine Secretary 


E. 8, ALLEN 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, VVorkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds. 

Head Office for the United States 
57-59 WILLIAM ST.,.NEW YoRK 
Western Department: Pacific Department: 
39 SO. LaSALLE STREET 332 PINE STREET 

Chicago, lil. San Francisco, Calif 














HOW ASSOCIATION WAS BORN 


Secretary Morrison, of Casualty Agents, 
Tells of Stormy Conferences Over 
Workmen's Compensation 

One of the interesting features of 
the National Association of Casualty 
and Surety Agents’ convention was the 
report of John A. Morrison, secretary- 
treasurer, telling how the organization 
started. The beginning deals with the 
famous ruling of Superintendent Em- 
met, of New York, cutting the acquisi- 
tion cost on liability and compensation 
business. A storm of protest followed. 
The agents blamed the Workmen’s 
Compensation Service and Information 


Bureau, but Mr. Emmet assumed all 
responsibility. “Time alone will prove 
the foresight of this wonderful man, 


who was the leading factor in making 
modern insurance history,” said Mr. 
Morrison. 


Even before the Emmet ruling the 
casualty agents had local associations 
in some cities. It was decided that 


Wade Fetzer, of the Chicago Casualty 


Underwriters’ Association, Mr. Morri- 
son, and Charles H. Hood, of Minne- 
apolis, should see the bureau. The 
bureau finally heard the agents indi- 
vidually, and later the agents gathered 
ai 100 William street where the Na- 
tional Association of Casualty and 
Surety Agents was conceived. This 
was on September 25, 1913. On Octo- 


ber 13, 1913, 
existence at 
cinnati. 


the convention came into 
the Hotel Sinton in Cin- 


Mr. Morrison then explained how the 
agents obtained an audience with Mr. 
Emmet and how it led up to the 
famous La Salle conference in Chicago 
when commissioners, company officials 
and managers got together and solved 
the commission question for the time 
being. 


MANUAL COMMITTEE 


John M. Parker, Jr., chairman of the 
committee on standard manual or uni- 
form classification of risks, in his re- 
port, said that there h been no revis- 
ion of the classification of risks, issued 
through the committee since the con- 
vention of 1910. Few suggestions were 
received by the committee, and recom- 
mendations were asked. 


AGENTS PLAN FOR 
GREATER ORGANIZATION 


HOLD SECOND ANNUAL MEETING 





George Gilbert, Widely Known Casualty 
Underwriter of Chicago Elected 
President 





(From a Staff Correspondent.) 

White Sulphur Springs, W. Va., Sept. 
22.—While one of the youngest of the 
underwriting organizations of the 
country the National Association of 
Casualty and Surety Agents, now hold- 
ing its second annual convention here, 
is likewise one of the most vigorous 
and gives every promise of becoming 
a pronounced factor for bettering condl- 
tions in the business. 

Over a hundred representative agents 
from all sections are here, the delega- 
tion from the Empire State being espe- 
cially prominent, both by virtue of its 


number, and the quality of its dele- 
gates. 
With a strong central organization, 


sub-divisions of the Federation will 
be formed in different sections of terri- 
tory. It will take in the various State 
agency federations that have been 
formed or are in process of organiza- 
tion; these are to be found in com- 
p'eted form in Ohio, Minnesota and 
Missouri. It is expected that once the 
plan agreed upon be carried out the 
membership enrollment will run into 
the tens of thousands. 

Wade Fetzer, in his address as 
president of the Association, suggested 
that the casualty association have a 
; aid organization, headed by a manager 
vho will make it of great value in 
every section of the country and to 
every man engaged in the business. 

The business needs the protection of 
organization. State insurance .and 
other assaults are being made on the 
business of the stock companies. The 
paid organization recommended by Mr. 
Fetzer would also be a bureau for the 
betterment of the business. 

Explains West Virginia Law 

Governor Hatfield, of West Virginia, 
after welcoming the Agents’ Conven- 
tion, told about the workings of the 
West Virginia compensation act. When 
he concluded his speech he said he 
weuld stay and discuss the law infor- 


mally with the agents, which he did 
“The law went into effect October 
1, 1913,” said the Governor. “It de- 


rives its resources from the employer 
and employe on a basis of 90 and 
10 per cent., respectively, on the $100 


with an aggregate number of 2,025 
employers representing 60 industries, 
employing 160,000 employes. It has an 


average monthly income of $70,000 with 
ar indemnity of $28,333. The year 
ending October 1, shows a total in- 
ceme of $840,000 accrued in premiums, 
with $340,000 paid out in indemnities. 
Each widow is paid $20 per month as 
loug as she lives or until she re-mar- 
ries. Each dependent child up to and 
including the third, ts paid $5 per 
month until it arrives at working age. 
Dependent parents receive 50 per cent. 
of the average weekly earnings of a 
deceased child. 

“We have handled 16,500 claims dur- 
ing the year, have 174 widows on the 
monthly pay roll. The administration 
of the law is being paid by the State, 
ard is costing 5 per cent. of the pre- 

iums collected.” 

Agency Qualifications 

On behalf of the agents Eugene 
Oberdorfer, southern manager of the 
Fidelity & Casualty Company, made a 
sneech thanking the Governor for com- 
ing. He told a number of funny stories, 
wrich made a great hit with the agents. 

Commissioner Preus, of Minnesota, 


who was the next speaker, took as 
his subject “Agency Qualifications.” He 
aid it was a great mystery why there 


was such a variety of laws governing 
this subject. There was the license fee, 
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for instance, which differs in many to answer questions regarding quali- 
States. fication. Also. the requisition for li- 
“Why should there be an agency cense should not come from the com- 
license fee, anyway?” he asked. “Prop- pany alone; the agent should join with 
ably because the States need the the company in the requisition.” 


Urges Conservation 
Declaring extravagance to be a Na- 


money,” 

The commissioner further said that 
there should be a uniform agency tional evil, Hon. Willard Done, former 
qualification law in every State. insurance commissioner of Utah, strong- 

“How far should the State go in regu- ly urged the agents to preach and 
lating agents?” asked Mr. Preus. “At practice the doctrine of conservation. 
first I thought that the agent, being Extravagance, he asserted, has caused 
licensed, is the servant of the State. panics in the past and will cause ruin 
But, now I do not think so. I do think in the future. He said that he had 
there should be laws covering agency written a moving picture manufacturer, 
balances, and rebating, and the agents suggesting, that after every picture of 
should be furnished blanks on which a fire a foot ncte be printed explaining 








Indians always trod exact- oe 
ly in their predecessors’ foot- te ol 
steps. That made their trail 


a well-worn rut. 

Don’t travel in an insur- 
ancerut. Don’t use the same 
methods, the same argu- 
ments, or sell the same sort 
of policies as your predeces- 
sors and competitors. 


Get Out of Your Rut! 


Ally yourself with the Mary- 
land, which does things differ- 
ently—and better. 

Ournew Equity-Value policy, 

for example, is unlike any other 
policy, and superior toall of them. 
It is decidedly “out of the rut”. 
It pays more for the everyday acci- 
dents that happen oftenest, and 
doesn’t “feature” so-called points 
that only one policyholder out of 800 
can hope to benefit by. 
_ It appeals to the average man because 
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people monthly. This combination spel!s 
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tothe opportunity. Are youtheman? Write 
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how the fire could have been prevent- 
ed. He also recommended that with 
every policy issued companies should 
include a slip, explaining the liability 
to accidents for which indemnity is 
taken, may be reduced. 

The convention thanked Mr. Done and 
(ommissioner Epsteen, of Colorado, for 
their friendliness in the past to cas- 
ualty agents and for papers read at 
the present gathering. 

Talks by Field Men 

Thomas Day, of Denver, in his talk 
on “Agents Co-operation,” disagreed 
with another speaker who held that 
agents should not be affiliated with any 
political party Mr. Daly thought they 
should. He said insurance agents 
should have a political voice. The 
companies, agents and others in the 
business should get together. 

Charles F. Hildreth, president of 
Nztional Association of Insurance 
Acents, and Secretary Putnam, of the 
same organization were present. Mr. 
Hildreth told the agents that he had 
not decided whether it was advisable 
for the fire and casualty agents asso- 
ciations to amalgamate, but he favored 
co-cperation. 

W. S. Diggs. of the Insurance Fed- 
eration, in his address said, that the 
Ohio agents had lost most of their cas- 
ualty business. It was an effective 
lesson to them of the need of co-opera- 
tion. He presented sound arguments 
against State insurance. He also said 
that many antagonistic insurance 
bills would be presented at the next 
sessions of the Ohio legislature, and 
these the agents must be prepared to 
combat. 

As to Membership 

Unanimous adoption of the following 
amendment to the present by-laws of 
the Association was had. 

“The Executive Committee upon 
unanimous vote, of its members may 
esiablish such: additional classes of 
membership and fix the dues therefor 
as in their judgment may be best for 
the Association separate.” 

Officers for New Year 

Wade Fetzer as president and John 
\. Morrison ag secretary having re- 
fused to consider re-election, the As- 
sociation selected the following named 
as officials for the new year: 

President, George A. Gilbert, Em- 
ployers Liability, Chicago; lst vice- 
president, N. E. Turgeon, Aetna Life, 
Buffalo; 2nd vice-president, V. L. P. 
Schriver, Pittsburgh; secretary-treas- 
urer, E. A. St. John, National Surety, 
Chicago; chrirman executive commit- 
tee Wade Feizer. 

W. S. Driggs, of Cincinnati, said to 
The Eastern Underwriter’s repre- 
sentative: “Nearly every insurance 
man in the country will be a mem- 
ber of the federation in the course 
of time. At the big National conven- 
tions of the federation the National 
Association of Insurance Agents and 
the National Association of Casualty 
and Surety Agents will be sub-divisions, 
each holding their own sessions, but 
working in harmony.” 

The National Association of Insurance 
\cents in the meantime is watching 
the proceedings at White Sulphur 
Springs with considerable interest. 
Both President Hildreth and Secretary 
Putnom were present. At Cincinnati the 
word “fire” was dropped out of the name 
of the Hildreth-Putnam organization in 
order that the Casualty Agents might 
affiliate. Later, it was seen that such 
affiliation is impractical. The insur- 
ance federations are largely composed 
of casuaity agents, and the fire men 
do not think their association should 
lose its identity. 

Separate conventions held here in- 
cluded those of Maryland Casualty 
Company agerts and Ohio agents. 

Those Who Attended 

The following is a list of agents who 
registered at the convention on Monday 
morning: 

John A. Morrison, Wade Fetzer, Chi- 
cago; Robert F. Wirthwine, A. S. Hark- 
ness, Cincinnati; Edw. Tarring, Wash- 
ington, D. C.; F. B. Owen, Cleveland, 
0.; N. C. Spencer, Buffalo, N. Y.; FE. 
A. St. John, Chicago; N. E. Turgean, 


“GO INTO PUBLIC LIFE.” 





Auvice of Commissioner Epsteen is 

That Underwriters Should Become 

Acquainted With Public Affairs 

“Should insurance men go into poli- 
tics?” asked Commissioner Epsteen, of 
Colorado, in an address at the casualty 
agents’ convention. “My answer is yes, 
by all means.” Mr. Epsteen was not 
in favor of insurance men becoming 
partisans, but he thought the more they 
krew about public questions the better. 

In discussing State insurance he said 
that the three chief arguments against 
it were the following: 

“1. The prevalent belief that the 
State guarantees the insurance is 
erroneous. The State does not guaran- 
tee the insurance; the State merely 
creates a special fund, and if this fund 
is depleted, the policies issued are 
without further protection from the 
State; 

“2. A State is too small a unit of 
area on which to base a rate. For in- 
stance: in the State of Colorado a small 
population is scattered over a large 
area. Denver is a concentration point 
of population. A catastrophe in Denver 
could not be averaged up throughout 
the State. In order to cover the catas- 
trophe hazard, it would be necessary to 
include a great many large cities. Thus 
it would be necessary to go out of the 
State in order to secure enough risks 
of the Denver type for the purpose of 
averages. Therefore, Colorado cannot 
safely embark on State insurance. 

“Colorado is in no way exceptional; 
the other States are more or less in 
the same position. The enormous con- 
centration of population in Chicago is 
not averaged up by the rest of Illinois; 
the concentration of population in St. 
Louis is not averaged up by the balance 
of the State of Missouri, and so on 
through the other States; 

“3. The conduct of public affairs in 
the several State governments is not on 
the same basis of efficiency as private 
corporations. One might moralize on 
this topic and present various explana- 
tions of this fact. He might even point 
out some rare exceptions of public offi- 
cers who conduct their offices in 
approximately the same way as private 
business is conducted. However, no 
person who is familiar with the facts 
would undertake to contradict the gen- 
eral proposition that the average State 
administration is not as efficient as the 
average private corporation; that the 
average political office holder does not 
run his office as efficiently as the ex- 


Buffalo; H. R. Shellonberger, Chicago; 
G. T. Amsden, Rochester; Harve G. 
Badgorow, Chicago; F. E. Delaney, Mil- 
waukee; F. B. Shillito, Chicago; L. F. 
Shriver, Pittsburgh; George H. Russell, 
Milwaukee; Henry J. Harder, Pitts- 
burgh; A. D. Pardee, Kingston, N. Y.; 
J. K. Davis, Pittsburgh; H. G. Saw- 
telle, St. Louis; Felix Eberlein, Joplin; 
J. K. Livingston, Detroit; C. D. Greer, 
Louisville; T. J. Bosquett, Detroit; 
Holcombe G. Johnson, Washington, D. 
C.; H R. Maher, Ronanoke, Va.; H. 8S. 
Riviere, Pittsburgh; A. M. Savage, New 
Orleans, George W. Pangborn, Indian- 
apolis; T. Grant Slaughter, Louisville; 
W. B. Boyce, Chicago; C. B. Alexander, 
Clarksburg, W. Va.; Walter G. McGlan- 
nan, Baltimore, Md.; Walter Lamboth, 
Charlotte, N. C.; William J. Perry, 
Staunton: Edw. E. Shipley, Cincinnati; 
Eugene Oberdorfer, Atlanta: W. W. 
Flanigan, Pittsburgh; John T. Wagner, 
Chicago; James Kavanaugh, Rochester; 
C. J. Kehoe, St. Louis; W. G. Wilson, 
Cleveland; J. W. Henry, Pittsburgh; 
J. Henry McManus, Hartford, Conn.; 
C. F. Hildreth, Freeport; H. H. Putman, 
Joston; W. D. Hayes, Rochester: 5S 
Epsteen, Denver: Wallace Reid, Pitts- 
burgh; T. W. Whipple, Binghamton; 
O. C. Hurst, Pittsburgh; W. L. Anthony, 
Pittsburgh; William Jones, Charleston, 


DISCUSS PRESENT 
DAY TENDENCIES 


SESSION 





CASUALTY MEN IN 





State Insurance, Policy Conditions and 
Other Problems Reviewed at 
Annual Gathering 





(From a Staff Correspondent.) 


White Sulphur Springs, W. Va., Sept. 
22—Some of the best known figures 
in the casualty world are in this at- 
tractive resort in attendance at the 
fourth annua: convention of the Inter- 
national Association of Casualty and 
Surety Underwriters. 

Secretary of State Stuart Reed wel- 
comed the celegates to the common- 
wealth, in a graceful speech, a char- 
acteristically clever response being 
made thereto by President Charles H. 
Holland of tke Association. 

Membershi» in the International As- 
sociation now embraces fifty-five com- 
panies. The executive committee 
further reported that during the last 
twelve months Kentucky, Louisiana, 
Maryland, and Tennessee have enacted 
compensatioa laws, Massachusetts, New 
Jersey and Ohio have amended theirs. 
Twenty-thres States now have such 
laws and twelve are considering enact- 
ing compensation statutes. 

The thought of going to San Fran- 
cisco next year is not particularly at- 
tractive to many members and Presi- 
dent Holland announced that the mem- 
bers, contrary to custom, will be asked 
for their opinions as to the place ot 
the next meeting, and on Friday morn- 
ing the San Francisco question will 
be considered. 

Two other subjects up for considera- 
tion are possible legislation permitting 
pro-rating of claims in compensation 
States, including pro-rating of lodge 
benefits and industrial accident insur- 
ance, also the advisability of forming 
a separate association for the accident 
men. 

In his well received annual address 
President Holland said in part: 


Publicity Needed. 


“The time has long since arrived 
when the great public from which our 
business is derived should be taken into 
our open confidence, when the shroud 
of mystery should be removed, and 
when the masses of data wpon which 
we rely for our guidance should be 
made available to all who care to read,” 
said Charles H. Holland, in his address 
as president of the International Asso- 
ciation of Casualty and Surety Under- 
writers. “The absence of public 
knowiedge of our affairs is, in my opin- 
ion. responsible for the major part of 
the difficulties which are ever confront- 


W. Va.: H. H. Thornton, Pensacola, 
Fla.: W. S. Driggs, Cincinnati; B. L 
Bowen, Toledo; T. E. Braniff, Oklaho- 
ma City: H. L. Abell, Buffalo; C. H 


Harbaugh, (Dr.), Philadelphia; Frank 
H. Binder, Council Bluffs; J. S. 
Bell, Louisville; J. P. Woodward, 
Columbus, Miss. ; R. W. Miller, 


Chicago; a L. Humphreys, St. 
Louis; C. R. Laurenson, H. G. Cook, 
Cleveland: W. B. Merrimon, Greens- 
boro, N. C.; R. F. Manly, Birmingham; 
Paul Millikin, Cincinnati; G. Arthur 
Howell, Atlanta: S. M. Ferris, Cincin- 
nati; L. J. Brownell, Pottsdam, N. Y.: 
E. H. Fishman, Cleveland; A. T. Arm- 
strong, Syracuse; John L. Mills, Pine 
Bluffs; H. W. Falconer, Toledo, O.; L. 
W. Anderson, Cedar Rapids, Iowa; 
George E. Cruikshank, T. W. Frier, 
Cleveland; E. C. Higgins, Hartford: 
E. C. Thompson, St. Louis: Charles H 
Fldredge, Chicago; Harry L. Davis, E. 
W. Davis, Cleveland; George A. Gilbert, 
Chicago; E. E. Neale, H. H. Neale, 
Cleveland: G. A. Leonard, Canton, O.; 
Thomas F. Daly, H. S. Hilliard, Denver; 
F. A. Fuller, Louisville; H. W. Spencer, 
Chattanooga. 
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ing us. The present age is an age of 
education; if the time ever existed 
when the public was willing to blindly 
accept the dictum of a corporation— 
whether an insurance corporation or 
otherwise—that time has, happily, 
passed. And now the public demands 
and is entitled to knowledge as to the 
use to which its insurance investments 
are put. And I therefore very earn- 
estly welcome the Departmental ex- 
aminations of rate-making organiza- 
tions, the governmental collation of 
statistics from our business, the com- 
missions which shall supervise, with 
just and impartial hand, our adminis- 
tration of such measures as Workmen's 
Compensation laws. But even these 
activities on the part of government offi- 
cials are of but trifling value to us com- 
pared with the enormous influence 
which would be exercised by a public 
which had confidence in us because of 
our openly-displayed confidence in it. 

“If we glance for a moment at the 
various bureaus or rate-making or- 
ganizations which are a necessary part 
of our business, we can only conclude 
—as will any impartial student of the 
subject—that the primary result of 
those bodies, the prevention of rate 
cutting, is a supreme advantage to the 
great army of policyholders. 

“If an insurance company sells insur- 
ance at less than cost-price, the suffer- 
rs are the company’s very numerous 
customers or policyholders—who lose 
the security from disaster for which 
they have paid. And the public does 
not realize this fact, and consequently 
condemns rate-making bodies. This is 
but one, perhaps the most obvious, of 
the many unnecessary disadvantages 
which hamper us because of our aloof- 
ness in the matter of publishing broad- 
cast the facts and reasonings which 
actuate us in our methods of business. 

“Never would any business so gain 
by thé ‘fierce light of publicity’ as 
would the insurance business; and never 
has this publicity been so necessary to 
us as it is to-day.” 


CATASTROPHE LOSSES 





Suggestion That Such Information Be 
Furnished in Blanks Reported 
to Departments 

B. D. Flynn, chairman of the commit- 
tee on blanks of the International Asso- 
ciation of Casualty and Surety Under- 
writers, told the convention of sugges- 
tions made by the association to the 
insurance commissioners at a special 
meeting at the Hotel Manhattan, New 
York, on May 19 last. Among other 
suggestions to the commissioners made 
by the Committee on Blanks was the 
fcllowing: 


“We recommend for the considera- 
tion of your committee the following 
be inserted under the heading ‘General 
Interrogatories’: 


What provision has this company 
made to protect itself from an ex- 
cessive loss in the event of a catas- 
trophe under an Employer's Lia- 
bility or a Workmen's Compensa- 
tion contract issued without limit 
of loss? 


LIABILITY RATES 





St. Louis Agents Confer With Company 
Officials Upon Important 
Subject 

During a lull in the proceedings of 
the International Association of Cas- 
ualty and Surety Underwriters a con- 
ference between company executives 
and the St. Louis agents was held re- 
garding liability rates in the latter 
city. It is quite probable that as a 
result of the meeting St. Louis agents 
may form a local association for the 
observance of correct practices and the 
general advancement of the liability 
business in their community. 
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LONG DISTANCE OBLIGATIONS 





Surety Underwriters Cannot Tell How 
Long Their Liability Will Run, 
Says Towner 





R. H. Towner, of the Towner Rating 
Bureau, in his address before the In- 
ternational Association, gave many in- 
stances to show how obligations under- 
written by insurance companies may 
run on for indefinite terms. Some in- 
. stances cited were as follows: 

Only last yea" a surety company was 
sued on a construction contract bond 
of $300,000 which had been given in 1899, 
so that fourteen years elapsed between 
the date of the bond and the action 
brought to recover uponit. Other con- 
tract bonds given years ago are still out- 
standing; still subject to defau't and 
suit. Contract bonds given at tne pres- 
ent day carry with them in many States 
liability for the payment of workmen’s 
compensation, in cefault of such pay- 
ment by the coutractor or his insurer. 
So that on many of these bonds ha- 
bility may contiaue during the entire 
lifetime of the widow of a workman 
killed during the j;rogress of the con- 
tract. And this lability is in addition 
to the surety company’s obligation tor 
the performance cf the work. 

Sued for Marriage Fees. 

On public official bonds, a surety 
company, some vearsgs ago, which had 
bonded a county judge during several 
terms of office, al) of which had ex- 
pired, suddenly feund itself sued ior 
all the marriage fees which had been 
received by this judge for the per- 
formance of marriage ceremonies dur- 
ing: his entire judicial career. Judg- 
ment for many thousands of dollars 
was obtained against it. In still an- 
other State, sureties on the “bond of 
the Insurance Commissioner were sued 
for all the fees received by him and 
his deputies for the examination ot 
insurance companies. In still another 
State, a county cfficer who had served 
several terms had given one surety 
company as suvety for his first two 
terms; had then given personal surety- 
ship for a term; «nd had followed this 
by corporate suretyship in another 
company for one or two terms. ‘I'hen 
he was found to be a defaulter, ana 
the sureties for all his past terms were 
called upon to riake good to an ag- 
gregate total of some $185,000. In the 
courts of still anciher State there is 
still being litigated a suit brought by 
the receiver of a failed surety coin- 
pany against a sclvent surety com- 
pany to recover on a public official 
bond given in another State more than 
nine years ago. The suit has not yet 
reached trial. And no man knows how 
many years must elapse before the 
loss upon this bond is finally deter- 
mined. In Illinois, in 1912, the Su- 
preme Court affrmed a judgment 
against the sur2tics on two bonds of 
the State Treasure: of Illinois, datea, 
respectively, in .!anuary, 1877, and Jan- 
vary, 1881. ‘n October, 1913, the same 
court affirmed judgments against the 
sureties on *!° public official bonds 
u1 the State ‘ireasurer, dated, respec- 
tively, 1890 and 1892. In these cases, 
therefore, a period varying from twenty- 
one years to thirty-five years elapsed 
between the date of the bond and the 
judgment finally establishing the sur- 
ety’s liability. And this period was 
not spent in litigation. Over twenty 
years had elapsed on some of these 
bonds before the surety’s liability was 
in any wise asserted. 

Guardians’ Bonds 


Experience takes equally !ong to 


mature on probate and judicial bonds. 
Guardians’ bonds are given to run dur- 
ing the minority of an infant, and 
twenty years may elapse between the 
date of the bond and the guardian’s 


final accounting. On testamentary trus- 
tees and committees of incompetents, 
bonds usually extend throughout the 
life of the incompetent or the cestul 
que trust. On these bonds the period 
necessary for experience to mature may 
run to fifty years or even longer. in 
1888 a surety company in an Hastern 
State furnished the bond of a testa- 
mentary trustee who was to collect 
the rents and profits of the testator’s 
estate during the lifetime of his sur- 
viving sisters. The trustee was to pay 
an annual income to the sisters of the 
testator and to accumulate the re- 
mainder as a fund for the foundation 
of a school upon their death. Early 
in the administration of the estate the 
trustee employed the testator’s brother- 
in-law, who had acted in a similar 
capacity for the testator, to collect the 
rents and manage the real estate. 
Nothing was stolen by the trustee, but 
on his final accounting, seventeen years 
after the date of the bond, it was 
proved that this employe had been dis- 
honest and had stolen rents from the 
estate. For this dishonesty the trus- 
tee was surcharged for an amount ex- 
ceeding $30,000, which his surety had 
to pay seventeen years after the bond 
was given. Again, in 1890, there came 
to the office of a surety company a 
woman dressed in widow’s weeds and 
claiming to be the widow of an intes- 
tate. She procured a bond and quali- 
fied as administratrix; administered 
the estate, and secured a final decree 
of the Surrogate settling her accounts 
and awarding to her the residue after 
the payment of debts. On this account- 
ing the money was turned over to her, 
her bond was cancelled, and she de- 
parted. Some years elapsed. Then 
there appeared various relations of the 
deceased who proceeded to prove that 
he had not been married; that the ad- 
ministratrix was not his widow. These 
relations in turn procured letters of ad- 
ministration upon the estate of the de- 
ceased and called upon the former ad- 
ministratrix’s surety to account to 
them for the estate. The surety plead- 
ed the final decree of the Surrogate’s 
court in vain. The highest court of 
the State held that the surety was 
liable and that it must again pay over 
to the intestate’s next of kin the entire 
estate which, pursuant to decree, it 
had already paid over years before 


to the “widow.” (Matter of Gall, 182 
N. Y. 270.) Fifteen years in this case 


had elapsed between the date of the 
bond and the maturity of the company’s 
loss. Extraordinary losses of this char- 
acter occurring years after a bond has 
been given, and sometimes years after it 
has been cancelled, have caused one 
of the largest and the oldest surety 
companies to tabulate from its records 
its experience on its fiduciary bonds. 





THE INDUSTRIAL WORKER 





United States Behind in Safeguarding 
Health of Factory Employes, Says 
E. W. De Leon. 





Although commendable progress has 
been made in the United States during 
the past decade in safeguarding indus- 
trial workers and the public generally 
against accidental injuries, the country 
“has done but little in the direction of 
the physical inspection of work-people 
engaged in the great system of human 
engineering,” according to President E. 
W. De Leon of the Casualty Company 
of America. 


The general subject of the “Relation 
of the Medical Examination of Bmployes 
to Insurance Under Workmen’s Com- 
pensation Laws” was treated by Mr. 
De Leon in a carefully thought out ad- 
dress delivered before the International 
Association of Casualty and Surety 
Underwriters, at its fourth annual gath- 
ering at White Sulphur Springs, W. 
Va., on the 24th inst. 

Mr. De Leon figures that the annual 
loss suffered by industrial workers in 
America because of sickness and in- 
juries is not less than $445,000,000, 
while the economic loss to industries on 
the same account approximates the stu- 
pendous total of $1,000,000,000. 


PADDED BURGLARY CLAIMS 





Costing Companies Much, Says J. A. 
Kenny, of National Surety Com- 
pany, at Convention 





J. A. Kenny, general manager of the 
burglary department of the National 
Surety Company, in his talk on burg- 
lary claims and their aajustment, told 
the International Association that the 
most difficu:t influence and pressure 
which the companies have to over- 
come is brought to bear by the broker 
or agent who declares the assured is 
henorable and the account is an asset, 
when the opposite is the case. Con- 
tinuing he said: 


“My Company about a year ago ae- 
clared unequivocally that it would not 
pay mysterious disappearance losses. 
What was the result? A loss of pre- 
miums to the extent of about $50,000 in 
one year, all because we took the stand 
that we would not pay for losses which 
we never agreed to cover, and for which 
we were not liable. Other companies 
secured this business because the brok- 
ers felt that losses of this nature would 
be paid; yet, surely no company open- 
ly professes to pay for mysterious dis- 
appearance. 

“The claims, which are also costing 
us dearly, are the padded or inflated 
claims. A lot of people go on the 
theory that an insurance company 1S 
legitimate prey. People, who are hon- 
est in other things, have no scruples 
about puttiag an exorbitant value on 
property for which they make claim. 
They consider it about as dishonest 
to cheat an insurance company as they 
do to avoid paying their fares to the 
street car conductor, and others be- 
lieve that the company will cut down 
the claim anyway, so they jack up the 
values. 


“Here, again, we have most to fear 


from our ‘best sini They are prone 
to value too highly property for which 
bills are not available, and render us 
little or no assistance in our endeavor 
to establish the correctness of the 
values. In fact, as a rule, tmey snow 
their displeasure and resentment in no 
unmistakeable terms, if we, even as 
much as intimate that we would ike 
more light upon the figures submitted. 

“The fake claim is becoming more 
frequent; nearly all forms of insurance 
offer, to unscrupulous, opportunities to 
make easy money. But where do these 
opportunities so abound as in our busi- 
ness? About two years ago one of our 
assured conceived the idea of making 
a fraudulent claim upon us. He staged 
it so well that the Company was about 
to pay the full amount of the policy; 
had it not been for an anonymous com- 
munication, check would have been 
sent. The clue which was given us 
was energetically investigated, and we 
succeeded in unearthing all the ixcts, 
and upon confronting the assured with 
the evidence of his guilt, he broke 
down and confessed. We were not 
satisfied to take a complete release, 
but prosecuted the assured and suc- 
ceeded in having him sent to the peni- 
tentiary. I hesitate to dwell here upon 
these claims, 2xcept to say that it were 
well to realize our danger and to take 
steps for our mutual protection. 

“What is the remedy? To my mind 
there is only one remedy. We must 
strive for the same co-operation in the 
adjustment of claims that we have se- 
cured, in such a remarkable degree, in 
other matters.” 





AMERICAN SURETY OUTING 
The men employees of the American 


Surety will take an outing to the Chick- 
en Farm on Kingshighway, Brooklyn, 
on Saturday, September 26. A chicken 


dinner will be served and baseball and 
other games enjoyed. 





ASSETS 
iiicewarcenion 113,868 
De acheveuceesnemace 239,463 
BRE. ccacecsecccesccas 341,399 
GE acivcccnicevounes 425, 
GE swecdensscnnnanion 573,612 


Union Casualty Insurance Co. 


HOME OFFICE, Union Casualty Building -~— - 
COMPARATIVE STATEMENT 
INCOME 





Automobile, Liability, Collision, 
Liability, Workingmen’s Compensation, Teams, Elevator. 


PHILADELPHIA, PA. 


LOSSES 





Property Damage, Employers’ 











CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











Prudential Sasualty Gu. 


HOME OFFICE 
INDIANAPOLIS 








Strictly a Casualty Company | 








LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - .- - - BURGLARY 
PLATE GLASS 
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COMPANIES SHOULD LIMIT IT 





Corwin McDowell Discusses Authority 
Given to Field Men in Execut- 
ing Bonds 





Corwin McDowell, president of the 
New England Casualty Company, in his 
report as vice-president of the Fidelity, 
Guaranty & Surety section of the con- 
vention, discussed the Lorimer banks 
failure in Chicago, as follows: 

“One of the sensational events dur- 
ing the year as concerns surety com- 
panies was the failure of the Lorimer 
Banks in Chicago, whereby the surety 
companies were called upon to advance 
a sum aggregating approximately $1,- 
200,000, as called for under the deposi- 
tory bonds which had been executed. 
This loss, fortunately, was a temporary 
one, and full recovery has been made 
by several of the companies on cer- 
tain banks which were concerned in 
the general smash up, and reasonable 
hope for the ultimate full recovery is 
el tertained by the companies interested 
in the banks which have not as of date 
reopened.” 

Mr. McDowell concluded his report 
W these comments: 

“A question of what limits should be 
placed on the powers granted to agents 
for the execution of bonds is one of 
most vital concern to all surety com- 
panies. In the opinion of bankers, at- 
torneys and business men, the unlimit- 
ed authority to bind the company on 
surety Obligations which some compa- 
nies place in the hands of their field 
representatives is almost criminal; in 


view of the obligations which such 
companies owe to their stockholders 
and policyholders. Here is a subject 
which should be discussed and acted 


upon by the Surety Association of 
America, and by all home office officials 
who are interested in applying common 
sense business methods to surety 
transactions. Concerted action as well 
as immediate action is required where- 
by the old and the new companies, the 
strong and the weak cOmpanies, can 
ali get together and safeguard their in- 
terests. I propose to bring this matter 
before the Surety Association of 
America before the close of the year. 

“War times, and hard times, make 
anxious times for fidelity and surety 
companies. Men in fiduciary positions 
whose incomes are cut in two, as is true 
today of the employes of many of the 
stock brokers’ cffices throughout the 
country, are subject to unusual temp- 
tations in their efforts to make both 
ends meet. This places upon the com- 
panies executing fidelity bonds the re- 
sponsibility of additional and most 
rigid investigation and scrutiny of such 
risks. 

“In closing this brief review of gen- 
eral conditions it is proper to add that, 
in the opinion of those who have been 
in the business for many years, there 
was hever a time before when the offi- 
cials presiding over the destinies of the 
fidelity and surety companies were 
working together more harmoniously 
(San Francisco excepted) for the good 
of all concerned than at this present 
moment. May this real genuine co- 
operation continue without interrup- 
tion.” 





NEW YORK’S COMPENSATION LAW 
Members of the Brown memorial 
Episcopal Church of Syracuse, N. Y. 
heard the New York Compensation Law 
discussed some days ago by Jeremiah 
F. Connor, chief counsel of the Com- 
pensation Commission and by H. D. 
Bailey of the claim department of the 
Travelers Insurance Company. 


IVY POISONING AN ACCIDENT 

Under decision of a New York Court, 
poisoning by ivy, is an accident within 
the meaning and intent of an accident 
insurance policy. 








Frederick B. Thomason, a New York 
insurance broker, has been in the in- 
surance business for thirty-five years. 
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Sell accident insurance 


Accident by the inducement of the 
Selling principal sums of the 
Arguments policy—namely, death 


and dismemberment and 
the payment of weekly indemnity for 
life in case of total permanent dis- 
ability; all other features of every ac- 
cident policy are partial loss features, 
says the Travelers Insurance Company 
in a letter to agents. 

To discuss the small items of a big 
undertaking is to minimize it. 

No man can carry his own accident 
risk. He must employ a company quali- 
fied for the service or the entire re- 
sponsibility falls upon his family or 
cependents. 

The physical condition of many men 
carries with it a reasonable assurance 
of a long exemption from death from 
natural causes. 

No active man has the assurance ot 
even one day exemption from accident. 

Accidents always happen when they 
are least expected. 

Places that are known to be hazard- 
ous are seldom dangerous. 

Accidents are not frequent at crowd- 
ed crossings—everybody is on the look- 
out for them there 

Accidents usually occur in the most 
unexpected ways and in the most un- 
expected places. 

When a claim is being made out under 
an accident policy, when asked the 
question—‘How did the accident hap- 


pen?” the claimant invariably begins 
with these words “Well, it was the 
strangest thing you ever saw.” It was 


strange to the claimant because it 
came upon him like a stroke of light- 
ning out of a clear sky, but it is not 
strange to the Travelers because we 
cee them happening every day, and the 
Travelers has paid hundreds of thou- 
sands of claims amounting to many 
millions of dollars as results of these 
“strangest things you ever saw” hap- 
penings. What reason can an active 
man advance for not availing himself 
of the protection of an accident policy? 
There is not one that is not susceptible 
to thorough perforation by the logic of 
2 well informec Travelers’ man. 


* 4 * 
Physical cultivation is 
Insurance admittedly necessary to 
Isa success in any avocation 
Profession requiring brawn and 


muscle, and while physi- 
cal development is beneficial to all 
men, yet with men who are engaged 
in avocations requiring mentality the 
cultivation of the mental powers is pre- 
eiinently necessary to the attainment 
of success, says the Prepared Accident, 


Insuranc2 is a profession. Once it 
was considered an avocation which 
could be entered upon and a goodly 
measure of success attained by the 
mere tyro, but it has grown into some- 
thing beyond merely an ordinary busi- 
ress capable of affording a refuge for 
men who are failures in every other 
business effort. or for men of mediocre, 
or of average ability, and has become 
not only a standardized business but 
a profession attracting men of far more 
than ordinary ability, men who think 
and are studious, men of learning and 
culture. 

It has been brought toa par with the 
law, with medicine, with the ministry, 
and the »:en who enter the insurance 
profession, accepting it as a profession 
and studiously apply themselves ac- 
cordingly have entered uon a road that 
leads to success, the triumphant travel- 
ing of which will be limited only by 
their own ability and energy. 





W. A. Callahan is organizing the 
Ford Automobile Insurance Company of 
Chicago, with offices in the McCormick 
Building, to write Fords only. 





The Kansas City office of the National 
Surety Company has written a $650,000 
bond, for the Fidelity Trust Company 
of that city. 











Georgia ‘adden Company 


MACON, GEORGIA 


W. E. SMALL P President 
A STRONG CASUALTY COMPANY Susie and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance’ 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 


Apply PETER EPES, Agency Manager, Home Office 








The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 


SAMUEL APPLETON, United States Manages 


seiearageneatty S720 Se. 


ACENTS WANTED SEIS 


GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


_stete References on Application ~:-:- siete 





«<> BUSINESS=BUILDERS 


Z\ DEVELOPING 


a Fidelity and Surety Bonds, Liability Workmen’s 
S Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding|nsurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $2,000,000 Write For Territory 

























GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 


55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator—Teams— Burglary—Workmen’s 
se 3s Compensation—Etc., Etc. F $3 


C. NORIE-MILLER, United States Manager 
Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 
zz GLAS 


ONAL [ACCIDENT POLICIES 


"OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec, ALONZO G,. BROOKS, Ass’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 


Cc HICA G Oo Resident Manager 
55 JOHN STREET 


F. W. LAWSON New York 
General ‘Manager a : 
Liability, Accident, ary hntr ageto—iha 
Burglary, Boiler and Resident Siesinnen 





New England 


Established 1869. 


London Guarantee & Accident Co., Ltd. 


Credit Insurance 





OF LONDON, ENGLAND 
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Connect With The Company 


. - That 
ommercia A t bil 
ne Issues utomobile 
Industrial Contracts Burglary 
That Workmen’s 
Health Have Compensation 
and N 
Accident 4 Liability 
Superiors 





Information upon request--- 


General Accident (Fire and Life] Assurance Corporation, Ltd. 


C. NORIE-MILLER, U. S. Manager 


U. S. Head Office, 55 John Street, New York 








Write us to-day 




















“WHAT THE EQUITABLE 
OFFERS” 


What the Equitable Offers is the title 
of a booklet listing in detail the many 
attractions and advantages of Equitable 
policy contracts. 


While intended for the prospective 
insurer, it will interest any insurance sales- 
man who is curious to know why Equitable 
policies sell readily, renew steadfastly and 
meet every conceivable need of all ‘classes 
of insurers. A copy will be sent to any 
address on request. 


The Equitable 
Life Assurance Society 


of the United States 


165 Broadway, New York 
W. A. DAY, President 








There is Always Room at the Top 




















Come with us 








gst and it won’t be 
/ a so hard to get 
ia, on. 
cs Live ones win 
ean among 
a 
a IZZERS 
e Write to 
J. L. BABLER 





Gen’!] Manager Agencies 


International Life 


ST. LOUIS 

























